"Sarr Pe SY PAP 
1 FTE AA A r 


Vol. 20, No. 2215 


DETROIT, S 


Founded 1925 


ATURDAY, JULY 13, 


First Copy 


1935 


$6 Per Year, 


Published Twice-a-Week 
Wednesday and Saturday 


Automotive B aily News 


The Trade Newspaper of the Industry 


10c Per Copy 


PLANTS PLEDGE DEALER AID 


Sparks 


White Hits Stride 
Pierce-Arrow’s Baby 
Saving Gasoline 
Hopkins Abroad 
USL in High 


> ser 


By 


Chris Sinsabaugh 


_ my dear public, I 
didn’t go to Cleveland last 
Monday to see the all-star base- 
ball game. Perish the thought, 
but when I got there I discovered 
that the lobby of the Hollenden 
swarmed with automobile men 
from all points of the compass 
who had suddenly discovered they 
had important business to trans- 
act in Cleveland on July 8. I had 
started on a trip through the 
territory, but that baseball game 
certainly put the brakes on all 
business activity on that particu- 
lar day. And no one could be 
criticized for it, either. 
x * 2 

STILL THERE WAS time for 
one or two calls in the morning 
and the writer made a couple of 
contacts, enough to salve his con- 
science and permit Stan Seward 
at White Truck to sell him on 
going to the ball game with the 
White executives. But before go- 
ing the old note book was dragged 
out and some interesting col- 
umnar material gathered. 

White has struck its pace, I was 
told. The new president, Robert 
F. Black, taking over just when 
a strike involving 2,500 White 
workers threw a huge monkey 
wrench into the gear box, did 
such a swell job in pouring oil on 
the troubled waters, that now 
you wouldn’t know there ever had 
been a strike. It’s a happy fam- 
ily and everyone has his shoulder 
to the wheel. 

President Black came in and 
reorganized his executive organ- 
ization without bringing with him 
anyone from the outside. J. F. 
Bauman has been stepped up 
from assistant general sales man- 
ager to general sales manager, a 
promotion well deserved, they 
tell me. Paul Castner continues 
to handle dealer activities. 

* bh + 

FOR TWO WEEKS now the 
White Co.’s Indiana line of one 
and a half tonners listing at $695 
has been in full production, 50 
units a day, and the outlook is 
for a continuance of this pace 
for at least another month. All 
the branches have been stocked 
and most of the dealers have 
been cared for. A big bank of 
orders makes this big production 
a necessity. 

The White line itself is moving 
strong. The two new models, 712 
and 718, the former an 18,000 
job and the other 20,000, have 
rounded out a well balanced line. 
The pancake 12-cylinder engined 
models also have had general ac- 
ceptance. Dollar volume is ahead 
of last year, but unit volume is 
under. Greater unit volume is 

(Continued on Page 17, Col. 1) 


Sloan Says Levy, 
On Corporations 


Would Hit Publie 


Washington, July 12.--As the 
House Ways and Means Com- 
mittee this week was concluding 
hearings, strong, organized pro- 
test against the President’s new 
tax proposals were heard in 
Washington. Especial interest at 
tached to the announcement of 
the Chamber of Commerce of th 
United States that it was begin- 
ning a nation-wide drive agains 
the President’s program, and to 
the letter on “business bigness.’ 
which was addressed by Alfred 
P. Sloan jr., president, to ali 
stockholders of the General Mo- 
tors Corp. 

It was not until the latter par 
of the week that the full impact 
of the organized protest was felt 
in Washington. Witnesses before 
the House committee hearings for 
the most part were not represen- 
tative of the larger organizations, 
and it was not until Saturday 
that U. S. Chamber of Commerce 
witnesses were scheduled to give 
even fuller expression to indus- 
try’s views than were included in 
the report of the organization’s 
committee on Federal finance. 

Competent observers here point- 
ed out that most of the larger 
organizations were waiting to ap- 
pear before the Senate finance 
committee, which plans to hold 
hearings after the House Ways 
and Means group has evolved a 
bill. As yet no measure has been 
settled upon. 

While spokesmen for the Auto- 
mobile Mfrs. Assn. did not ap- 
pear before the House committee, 
it was felt that there was a 
stronger possibility that a joint 
presentation of the automobile 
makers would be heard by the 
Senate finance group when a 
definite measure is under consid- 

(Continued on Page 3, Col. 1) 


Ford Is Happ 
As He Discloses 
Production Data 


Dearborn, Mich., July 12.—‘My 
biggest job these days is in dis- 
tributing wealth in a form that 
people can use it,” Henry Ford 
said today, as he smiled broadly 
and handed newspapermen pro- 
duction figures for the first six 
months of the year. 

Last November Ford announced 
that he would build “a million 
cars or better” in 1935. With the 
year but half gone the figures 
show that, up to June 30, the 
Ford Motor Co. had built 810,700 
units in the United States and 
Canada. Foreign manufacture for 


(Continued on Page 2, Col. 5) 


GM Opposes Tax Plan 


Bring Dealers New Hope 


D. S. Eddins, president Plymouth, left, and R, H. Grant, vice-president General Motors, 
brought real hope to dealers in addresses betees, the Texas Automotive Dealers Assn. 


Read excerpts from Grant’s address, page 2 


, and Eddins’ address, page 5. 


Scientists Offer Fuel 
Resembling Green Cheese 


Detroit, July 12.—Gasoline so- 
lidified to look like a piece of 
green cheese and used to run an 
ordinary internal combustion en- 
gine was announced Thursday by 
the Guggenhei.. School of Aero- 
nautics of New York University. 

Just what this will mean to the 
automotive industry will probably 
not be known until leading en- 
gineers have had more time to 
study the Guggenheim reports 
and test the solid fuel for them- 
selves. C. F. Kettering, chief of 
the General Motors Research la- 
boratories today had no comment 
to make. Neither had Fred Zeder, 
vice-president in charge of engi- 
neering of the Chrysler Corp. 


The Top Ten 


Passenger Cars 

First Ten in Registrations 
as Reported in ADN Today 
1935 - 1934 
Pos. Make Pos. 
1—419,145 Ford 241,526— 1 
2—257,539 Chev. 215,924— 2 
3—179,541 Plym. 130,623— 3 
4— 80,797 Dodge 41,528— 4 
5— 62,305 Pont. 34,000— 5 
6— 13,673 Olds. 26,473— 6 
7— 33,695 Huds.* 27,928— 7 
8— 28,152 Buick 23,579— 8 
9— 19,941 Chrys. 18,442— 9 
10— 17,710 Stude. 10,325—10 
*Includes Terraplane. 

Total All Makes 
1,266,198 808,237 
See total registrations to 
date 1935-1934, pages 20 and 

21, this issue, 








From New York, Dr. R. P. Ander- 
son, chemist of the American 
Petroleum Institute declared that 
his organization had made no 
investigation of the new type fuel 
and consequently could not report 
on it. 

The tests bring close to practi- 
cability an eight-year search for 
a safety gasoline, which will do 
the same work as liquid gasoline. 

Pressure transforms the hard 
stuff into liquid. When a piece of 
it is squeezed hard in the hand, 
real gasoline will drip from the 
fingers. But, without pressure, 
the stuff can be stored in —— 

(Continued « on Page 3, Col. 5 


/Grant and Eddins 
See Dealer Profit 
Imperative Need 


Tell Texas Group of Study 


Now Underway; Revised 
Contracts in Offing 


Detroit, July 12.—Promise 
of improvement of dealer- 
factory relations and com- 
plete co-operation between 


General Motors and its deal- 
ers in an effort to solve vital 
dealer problems was seen in an 
address made before the Texas 
Automotive Dealers Assn. at 
Waco, Tex., June 28 by R. H. 
Grant, vice-president of General 
Motors. Grant outlined the ef- 
forts the corporation is making 
at the present time through dealer 
advisory councils which keep fac- 
tory executives in constant touch 
with changing conditions in the 
field. 

A committee composed of Al- 
fred P. Sloan, president of GM, 
Donaldson Brown, Albert Bradley, 
L. P. Fisher, A. L. Dean, W. S. 
Knudsen and himself, Grant said 
spends, three days out of every 
fortnight studying dealer prob- 
lems. One day is spent in Detroit 
and two in New York. This com- 
mittee is investigating used car 
problems and dealer gross profits, 
and the factory’s relation to these 
subjects. The questions of cross 
selling, closed territories and sales 
management are being thoroughly 
gone into, 

Grant in his address pointed 
out that used car losses and gross 
profits on new cars are so closely 
related that they cannot be con- 
sidered separately. He came out 
strongly in favor of the Official 
NADA Used Car Guide and of- 
fered the plan now is used in 
Germany of establishing official 
appraisal bureaus if the guide 
plan should prove impractical. He 
favors some punitive measures 
against dealers who indulge in 
wild trading to the detriment of 

(C ontinued on Page 2, Col. 1) 


lads Car No. 2,262,810 
Built on 26th Birthday 


Detroit, July 12. 
1909, the first Hudson car came 


off of the production line at the| 
then recently organized Hudson | 


Motor Car Co’s. little plant here. 
It received its final inspection and 
was turned over to the sales 
department, then headed by Roy 
D. Chapin, now president of Hud- 
son. 

On July 9, 
years later, 


1935, exactly 26 
Hudson-built car 
Number 2,262,810 rolled off the 
production line at the huge, 
modern Hudson plant covering 77 
acres. To mark the completion of 
the anniversary car, I. B. Swegles, 
vice-president in charge of manu- 
facturing, personally supervised 


On July 9,| 


inspection and turned 
the car over to W. R. Tracy, vice- 
president in charge of sales. 

The Hudson advertising depart- 
ment prizes a copy of the first 
advertisement, now framed in the 
office of W. A. James, advertising 
manager, which describes the 
original Hudson, a roadster model. 
This car, the Hudson Twenty, had 
a 4-cylinder engine and a wheel- 
base of 100 inches. Tires were 32 
by 3 inches, The list price was 
$900, including “2 large headlamps, 
generator, 2 side oil lamps, tail 
lamp, full set of tools and horn.” 
With “Bosch magneto, top, 
Presto-Lite tank and double 

(Continued on Page 2, Col. 3) 


the final 
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Retention of Used Car Guide Favored by Grant 
GM Executive Probes a 


Into Causes and Effects 


(Continued from Page 1) 


other dealers when he himself is 
not making a profit. 

On the same program with 
Grant was D. S. Eddins, president 
of the Plymouth division of the 
Chrysler Corp. Eddins’ 
followed much along the same 
line as Grant in that he said that 
the factory disregard of dealer 
losses would lead to a 
outlets by the factory. 

Grant’s speech, as reported in 
the NADA Bulletin, is as follows: 

“Since I have been in the auto- 
mobile business, this is the first 
time that, in a united way, our 
best talent has sat down feeling 
that these matters are of suf- 
ficient importance that’ they 
should get enough concentrated 
attention until you are either 
licked or you get a sound solution 
for these things that have aggre- 
gated for years. 

“First, is the ‘Gross Profit Con- 
dition of Dealers.’ That, I would 
say, predominated, in the insist- 
ence with which the various mem- 
bers put on the table the things 
that they have in their minds. 

“Second was the ‘Used Car 
Losses.’ 

“The third thing, was the ‘Num- 
ber of Dealers in the Territory.’ 

“The fourth thing, was the 
‘Sales Efficiency in our Multiple- 
Dealer Cities.’ 

Cross-Selling 

“The fifth was the ‘Effect of 
Cross-Selling in Open Territory.’ 
I mean by that the proportion of 
sales made in the territories such 
as the Dallas and Fort Worth 
and Waco territories by the deal- 
ers around these cities, which 
brings up the ‘Associated Dealers’ 
question and the range of dis- 
count question in a vital manner; 
the question of the liquidation of 
an excessive number of models at 
clean-up time; who and how is 
the burden going to be borne; 
and finally, the worth of the con- 
tract from the dealer’s stand- 
point. Is that instrument as well 
balanced between the needs of the 
manufacturer and the needs and 
value of the contract to the deal- 
ers, as might be arranged for? 

“Now, those are, I would say, 
the most important items that are 
immediately in front of us. When 
it comes to the last item, there is 
not much use of tackling the con- 
tract so long as there are other 
important items to be_ solved 
which would have an effect on 
how you finally wrote the con- 
tract. 

“T should like first to touch 
upon the ‘Gross Profits’ situation. 


Losses Reduced 


“When the Code first came into 
effect, the used car losses were 
quite materially reduced, if the 
statements of 4,500 dealers have 
any accuracy in them, and I think 
they were accurate enough so 
that we can say it was a fact. As 
time went on, and as the Code 
enforcement was not effective in 
certain places, the figures began 
to reflect that. 

“Now, you cannot tackle the 
gross profit on new cars unless 
you simultaneously deal with the 
losses on used cars, because the 
two things are so _ interrelated 
that you cannot handle one from 
the other. If used car losses go 
up, you can depend upon it that 
the gross on new cars will have 
to go up, or you cannot stay in 
business. If I could have the 
power and wave a magic wand 
and guarantee that there would 
be no used car losses, you would 
quit your worries in your new 
car gross. So it is the relation of 
the two things that is very im- 
portant. 

“There has been an insistent 
demand that gross profits be in- 
creased. As far as General Mo- 
tors is concerned, we have modi- 
fied the handling charges and 
certain of the gross profits to a 
mild extent. I am not taking the 


address | 


loss of | 


| position that those should not be 


| greater, but it is very difficult for 
me to take any position on the 
matter of what the gross profits 
and used car losses should be 
until we go into it deeper. 
Can’t Stop Losses 
“If used car losses go up, noth- 
ing that any of us can do will 
stop them from going up, you can 
bank on it that the gross on new 
cars will also go up, or you can- 
not stay in business, as I have 
already said. Consequently, it is 


of the utmost importance that we | 


tackle both jobs simultaneously, 
and in the adjustment of the 
gross profits, the used car losses 
will likewise be adjusted. On the 
other hand, if the used car losses 
are to be stopped, we have got 
there a very difficult problem for 
all of us to handle, but we just 
must get into it and do the very 
best we can. 





“Now, let’s examine the next 
problem, that of handling used 
car losses. In the United States, 
we tackled it on the basis of get- 
ting the average selling prices, 
from the different areas, of used 
cars. Then we got an average 
selling price out of those details 
that came into the office in St. 
Louis, and that average was a 
‘weighted’ average, because it 
took into consideration certain 
factors. Now, in a _ multiple- 
dealer city in the beginning of 
the Code, where the book was 
shown to the public, it merely 
put the trading of cars on the top 
of the book. 


Appraisals in Germany 

“Now in Germany—lI have just 
read over for the second time the 
Code they adopted there — they 
pitch their Code on a different 
basis than ours. What they did 
was to set up in Germany some 
appraisers. Those appraisers 
are entirely independent of the 
manufacturers and dealers, and 
those appraisers get their money, 
by way of a definite fee for ap- 
praising the cars that are brought 
to them, and no car can be 
traded in Germany that has not 
an official appraisal on it. 

“It is against the law in Ger- 
many for you to trade a car that 
has not been through their hands. 
The reason for setting up on that 
basis was to give a greater in- 
dividual consideration to the in- 
dividual car traded, and to avoid 
the principle of using the aver- 
age, out of conditions that are 
quite far apart many times. Now, 
which of the methods is the bet- 
ter, you will have to watch both 
of them work, and find out from 
actual experience what is going 
to happen. 

Arbitrary Prices 

“In my opinion, any time that 
you are attempting to put a price 
onto a used car that all men 
shall use, you have got to recog- 
nize the business conditions of 
those men, their differences, be- 
cause the overhead in one place 
is different; the potential in the 
various territories is different; 
the ability of salesmen varies, or 
the dealer in one place is in a 
better position to trade longer 
than another, and so on, and con- 
sequently to make all men, irre- 
spective of their conditions, to 
live up to an appraised price, or 
to an average price, is working 
against certain tenets of human 
nature, and will take a lot of 
policing to enforce. 

“Now, I am in no way casting 
any aspersions on the Code’s in- 
tention, because something has 
to be done, must be done, about 
the used car trade, and if that is 
the best way that can be devised, 
I am willing to accept it. I am 
willing to accept whatever the 
method is, for any intelligent 
method is better than any con- 
stantly increasing used car losses. 
The German method may be bet- 


25 


ter than the American method, 


(Continued on Page 19, Col. 1) 


Just 26 Years Ago— 
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On July 9, the twenty-sixth anniversary of the completion of the first Hudson car, I. B. Swegles (at left), Hudson’s vice-president in 


rge of manufacturing, personally supervised the 


final inspection of the ‘‘birthday’’ 


car, and turned it over to 


W. R. Tracy (in car), 


vice-president in charge of sale of sales. It was car No. 2,262,810 from the — production lines. 


First Hudson Was Roadster 
With 2 Large Head Lamps 


rN ible iartipacstn ieee es 


(Continued f team Page 1) 
rumble seat”, the price was $1,- 
050. The advertisement stated that 
“Any Hudson Twenty will do 50 
miles an hour. On the Grosse 
Pointe race track, one of them 
has been driven a mile a minute.” 
The Hudson Twenty was then the 
only car under $1,000 that was 
“licensed” by the Assn. of Licensed 
Automobile Manufacturers, which 
later became the National Auto- 
mobile Chamber of Commerce and 
is now the Automobile Manu- 
facturers Assn. 

As a dramatic illustration of 
the progress in automobile design, 
Hudson built car No. 2,262,810 is 
a luxurious 8-cylinder, 113 horse- 
power, 5-passenger closed car, with 
a wheelbase of 117 inches, and 
with 16 by 6 inch tires, yet the 
list price is $60 less than that of 
No. 1 without “Bosch magneto, 
top, Presto-Lite tank and double 
rumble seat”. And contrasting 
with the proud statement that 
“one of them has been driven a 
mile a minute”, a 1935 companion 
model to No. 2,262,810 holds 39 
official A.A.A. stock car records, 
ranging from five miles at 93.02 
miles per hour, to 1000 continuous 
miles at 85.84 miles per hour. 


Engineers Accredit 

New York, July 12—The En- 
gineers’ Council for Professional 
Development sponsored by the lead- 
ng national engineering societies, the 
engineering educators, and the en- 
gineering examiners today announced 
the inauguration of a program for 
accrediting engineering schools in 
New England and the Middle Atlan- 
tic States. The program will be 
offered to the other parts of the 
country after a trial period in these 
two regions. Notice is being sent 
to the presidents of all degree- 
granting engineering schools in the 
two areas advising them that the 
Engineers’ Council stands ready to 
receive requests for consideration of 
particular engineering curricula 
which the schools may wish to sub- 
mit. 


Rubber Exports Gain 


Washington, July 12.— United 
States exports of rubber products 
increased in value by 10.6 per cent 
during the first four months of 1935 
compared with the same period of 
1934, according to a study made by 
U, S. Department of Commerce. 


Patent Case Won 
By Gen. Motors 


Anderson, Ind., July 12.— In a 
decision rendered in the district 
court of the United States at 
Brooklyn, General Motors Corp. 
won a substitute parts case 
against Preferred Electric & Wire 
Corp., New York, the defendant. 

The suit was brought to restrain 
the defendant for infringement 
and contributory infringement 
upon letters patent. The substitute 
parts were alleged to have been 
the same in construction and 
appearance as parts of General 
Motors Corp. for its ignition 
system. 

The court awarded an injunc- 
tion restraining and enjoining the 
defendant from making or selling 
parts similar to those of General 
Motors. 

Also required was an accoun- 
ting of the defendant’s profits, 
gains and advantages suffered by 
General Motors Corp. Costs of the 
case were also awarded to Gen- 
eral Motors. 


W. C, Pierce Appointed 


By Marvel Carburetor 


Flint, Mich., July 12.—W. C. 
Pierce has joined the factory staff 
of Marvel Carbureter Co., division 

of Borg-Warner 
Corp., in the 
sales and serv- 
ice division, it 
was announced 
here. 


Pierce was for 
several years a 
distributor for 
Marvel in Chi- 
cago and set up 
the first Marvel 
Carbureter Sales 
companies in 

Cincinnati and Chi- 


W. C. Pierce 


Indianapolis, 
cago. 


W ‘oodall Sails 


Detroit, July 12.—Herbert J. 
Woodall, president of Woodall In- 
dustries, suppliers of pressboard and 
interior finish, sailed last week 
on the “Ile de France” for several 
weeks in Europe during which he 
will visit the major automobile 
plants in England, France, Italy 
and Germany, studying insulation 





and sound-proofing practices there. 


Correction 


In a caption on page two 
of the July 6 issue, it was 
stated that a dealer must 
handle 17 used cars for each 
new car sold. This should 
have read 1.7 used cars for 
each new car sold. The 
chart showed that 17 used 
cars are handled for every 
10 new cars sold. 


Also in a box on page 1, 
estimated world production 
of passenger cars for 1935 
was shown as 2,118,000 
which should have been 
3,118,000. Domestic new pas- 
senger car registrations in 
1935 were estimated at 1,- 
725,000 which should have 
been 2,725,000. 


Ford Is Happy 
As He Discloses 
Production Data 


(Continued from Page 1) 


the six-months period was 37,804, 
bringing the total world produc- 
tion up to 848,504. 


“When do you expect to pass 
the 1,000,000 mark?” Ford was 
asked. 


The motor-maker, wearing a 
fine coat of tan and appearing to 
be in the best of spirits, again 
smiled as he said: 

“Now, now!—that’s something 
else again. I’m just a manufac- 
turer, not a prophet. Our men 
have had work for which our 
whole organization is thankful. 
There are many things that lead 
us to be hopeful for the next six 
months. But we’re not dead cer- 
tain, We are just doing the best 
we can.” 

Despite Ford’s reticence to 
make predictions, W. C. Cowling, 
speaking at Richmond, Va., Tues- 
day, before a group of Ford deal- 
ers, said that a new slogan, “a 
million or more for 1935,” had 
been adopted. The meeting was 
one of a_ series being held 
throughout the country. Accom- 
panying Cowling were D. J. Hut- 
chins, assistant sales manager; 
A. S. Hatch, Lincoln sales man- 
ager; Thornhill Cooper, Ford Mo- 
tor Co., Ltd., England: and H. C. 
Butkiewicz, business development 
manager of Universal Credit Co., 
allied financing company for 
Ford sales. 





Sloan Launches Attack on Propo 


Says “Big 
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Business’? Raises 


All Standards of Living 


(Continued from Page 1) 


eration. Furthermore, the letter 
of Sloan to General Motors share- 
holders was viewed here as 
a frank and forthright statement 
of the attitude of a very consid- 
erable segment of America’s 
greatest industry. 
In a letter to 
Sloan said: 
National Welfare 


“I am sending you this special 
message at this time for the pur- 
pose of calling your attention to 
a very specific and, te my mind, 
a most important matter. The 
subject affects you directly, as a 
stockholder of General Motors 
Corp. It affects you indirectly in 
many other ways. It vitally con- 
cerns the business interests of 
the country and hence influences 
the welfare of all. I refer to the 
proposal now before the Congress 
for a graduated Corporation In- 
come Tax, with rates ranging 
from 10 per cent to 17% per cent. 
The graduation is on the basis 
of net income. It is estimated that 
the additional Governmental in- 
come, thus created, will be up- 
wards of $40,000,000. The reason 
I feel this proposal is of such 
great import, and I that am justi- 
fied in calling it to your attention, 
is not only because of itself, but 
far more importantly, because of 
the fact that a principle of policy 
once established, be it sound or 
unsound, it almost sure through 
evolution, to exert an influence far 
beyond that created at the time 
of its original inception. 

“Tt must be perfectly evident to 
anyone that the _ insignificant 
amount of revenue created, in 
proportion to the tremendous 
amount that the Government 
must raise through taxation, if 
looked at from the standpoint of 
a budget balancing proposition 
presents such an absurd rela- 
tionship that there must be, of 
necessity, other motives involved 
than that of raising additional 
revenue. That being the case, the 
question arises: What are those 
motives? The disparity between 
the revenue required and the 
amount to be raised by the new 
proposal, in the light of surround- 
ing circumstances, leads definitely 
to the conviction that the prim- 
ary object of the proposal is an 
attempt to control and limit, or 
perhaps even destroy ‘business 
bigness,’ and, secondarily, to 
effect a broader distribution of 
wealth. 

Is It Desirable? 


“If this implication is correct, 
then a second question arises as 
to whether ‘business bigness,’ as 
such, is a desirable or an un- 
desirable factor in our national 
economy, Does it promote the 
welfare of the community, or does 
it penalize that welfare? So far 
as I can recall, this is the first 
Federal attempt that has been 
made to discriminate against 
‘business bigness,’ as such, through 
the medium of taxation, or, in fact 
in any other way. Does it not 
seem reasonable to ask, if we are 
to inject into our national econ- 
omy this entirely new principle 
with such tremendous implica- 
tions for good or evil, that time 
should be given for an intelligent 
and open-minded discussion of 
its effects? Why is such hasty 
enactment demanded when the 
amount involved is so insignifi- 
cant, and the results one way or 
another, so consequential? 


“To discuss adequately a pro- 
posal so fundamental in char- 
acter, in the limited confines of 
a message such as this, is, at 
the best, difficult, if not impossi- 
ble. It seems to me, however, 
that there naturally arise certain 
very definite implications, of 
which I ask your consideration. 


“If we are to assume, and we 
have a right to assume, that one 


stock-holders 


of the underlying motives is to 
‘soak the rich,’ the question 
arises, whether the rich are the 
only ones to be really soaked? 
For example General Motors 
Corp., representing a market 
value of $1,700,000,000, is owned 
directly and indirectly by some 
415,000 stockholders. Holdings of 
more than 150,000 of these stock- 
holders represent amounts of 10 
shares or less, involving a maxi- 
mum investment of $350 each. 
The largest American business 
corporation, with a _ stockholder 
list of approximately 670,000 is 
stated to have no _ stockholder 
whose holdings are even equal to 
1 per cent of the total. This is 
quite generally true of American 
‘business bigness.’ The facts are 
that the savings of the masses 
are importantly represented in 
the stockholding interests of our 
large business enterprises. The 
stockholder lists of hundred of big 
corporations show that such stock 
investments have become a secon- 
dary savings bank. The fact that 
a corporation has a large income 
does not mean that all its stock- 
holders have large incomes. The 
fact that any corporation has a 
small income does not mean that 
its owner or owners have smal) 
incomes. 


Means Production 

“We might look at the question 
from another standpoint. ‘Busi- 
ness bigness,’ as applied to indus- 
try, means mass production. Mass 
production means nothing more 
or less than the concentration of 
great resources that enable lux- 
uries to be turned into necessities, 
and new luxuries to be continually 
created. The most humble citizen 
in the most humble community 
today enjoys conveniences that 
even a few years ago were denied 
to all. That is what mass pro- 
duction has accomplished. Mass 
production involves tremendous 
expenditures in engineering, 
special tooling, and machinery. 
Even more important, behind 
all this, is research, which, as 
the result of large expenditures, 
is continually exploring and cap- 
italizing the secrets of nature, 
making it possible to create new 
luxuries to be turned into new 
necessities, thus providing ad- 
ditional employment for millions. 
But notwithstanding these great 
expenditures, the cost per unit 
is low because of the large 
number of units _ produced, 
and hence the selling price is 
brought within the reach of an 
increasingly large number of 
people. That, and that alone, is 
why the standard of living has 
been so importantly advanced, 
especially during the last two or 
three decades since mass produc- 
tion became possible. The reason 
why the people of this country 
enjoy the highest standard of 
living is because these principles 
have been brought to their highest 
degree of effectiveness under the 
auspices of American industry. 
Nobody will deny that fact. How 
many automobiles, radios, tele- 
phones, electric refrigerators, vac- 
uum cleaners, and such, that are 
today necessities would be pos- 
sible under the guild system of 
manufacture of one hundred or so 
years ago? How many new things 
would be developed, and how 
much employment would _ be 
created if we turned backward 
toward that scheme of things? 
It is only by concentration in 
large units, making possible the 
use of the most efficient mach- 
inery, making known the advan- 
tages of the various things, new 
and old, by extensive advertising, 
by distribution on a _ national, 
usually on a world basis, so that 
they may be obtained by all, 
everywhere, that our unsurpassed 


(Continued on Page 18, Col. 1) 


HOURLY 


Tells Hourly Story 


J eam 


On this blackboard at the Dodge plant production of various models is recorded hourly. 


The executives ae interest here are 
illiam J. O’Neill, general manager, and (right) Al 


(center 


(left) Fred Lamborn, operating manager; 


apitke, 


superintendent of manufacturing. 








AMA Members Produced 
276,218 Vehicles in June 


New York, July 12.—Members 
of the Automobile Manufacturers 
Assn. produced 276,218 motor ve- 
hicles in June—an increase of 11 
per cent over the preceding 
month and 21 per cent above the 
corresponding month last year, 
the preliminary report released 
today by the association disclosed. 

On the basis of this estimate 
the output of association mem- 
bers for the first half of 1935 
amounted to 1,537,906—an in- 


crease of 20 per cent over the| 


same period last year and 48 per 


Jobber Groups 
Move to Save 
Benefits of Code 


Chicago, July 12—A number of 
middle western jobbers associa- 
tions have just banded together 
to form the Central Automotive 
Wholesalers’ Assn., it was an- 
nounced today by A. J. Cole, tem- 
porary chairman of the new re- 
gional group. Cole, who was gen- 
eral manager of the recent Illinois 
Automotive Assn. maintenance 
show held in Chicago, stated that 
the newly formed gro1.;\ has as its 
chief objective a si it-enforced 
code of fair practices t: preserve 
for the wholesale automotive 
parts dealers some of the benefits 
that NRA brought to this field 
and eliminate its disadvantages. 
Associations joining the new 
group include the Illinois Auto- 
motive Assn., Northern Illinois 
Jobbers’ Assn., Central [Illinois 
Wholesalers’ Assn., Wisconsin 
Standard Parts Assn. and two 
from Indiana. 


150 Pontiac Salesmen 


Celebrate in Chicago 
Chicago, July 12.—Retail Pon- 
tiac salesmen of Chicago, 150 in 
number, celebrated the biggest 
June in the history of this area 
when they were guests of Pontiac 
officials Thursday, at a luncheon, 
an award of prizes and a base ball 
game. H. A. Wehmier, head of 
Community Motors, Inc., Chicago 
distributor, was toastmaster. W. 
J. Mough, Pontiac zone manager, 
was the chief speaker at the 
luncheon. 


Hopkins Sails 

Cleveland, O., July 12.—Ben F. 
Hopkins, president of the Cleveland 
Graphite Bronze Co., has_ sailed 
to visit the company’s’ English 
plant and to arrange for the manu- 
facture of Cleveland products in 
France and Germany. 


cent over the average for the last 
five years. 

The estimate, which is based 
upon reports of factory ship- 
ments, covers the operations of 
all but one of the major produc- 
ers in the industry. Production 
| by association members is sum- 
marized below: 

June 1935 

May 1935 

June 1934 


276,218 
249,835 
229,191 
1,537,906 
1,280,609 


Washington Club 


Voices Opposition 
To Inspection Law 





Washington, July 12.—Opposi- 
tion to the bill providing for com- 
pulsory mechanical inspection of 
motor vehicles in the District of 
Columbia has been voted by the 
Keystone Automobile Club of 
Washington. Action was taken at 
a meeting of the club’s advisory 
board. 

An analysis of motor vehicle 
mishaps in Washington, made by 
the club, revealed that only 2.52 
per cent of the 53,139 cars in- 
volved in accidents in the years 
1928 to 1934 inclusive were mech- 
anically defective, and in that 
same period but 0.1 per cent of 
the total registration of cars in 
Washington were found to have 
been defective cars involved in 
accidents. 


The club also pointed out, in a 
letter to Representative Mary T. 
Norton, chairman of the House 
District Committee, that a com- 
mittee of the American Standards 
Assn. now is engaged in the task 
of developing standards for the 
inspection of motor vehicles. Club 
officials urged that the House 
take no action on the proposed 
compulsory inspection measure 
until this exhaustive and authori- 
tative report is available. 

The bill has been reported 
favorably by the House District 
Committee and is on the calendar 


Workers Get Legacies 
Milwaukee, Wis., July 12.—Seventy 
employes and officers of the Shad- 


bolt & Boyd Co., local wholesale 
automotive firm, have received 900 
shares of stock in the business from 
the estate of Mrs. Sarah A. Spalding 
of Washington, D. C., daughter of 
the late Francis Boyd, co-partner | 
and founder of the firm. The estate | 
of Mrs. Spalding which totaled | 
about $400,000, has just been closed. 


3 


sed Tax Program 


Financing Act 


Suit Extended 
Until Sept. 16 


South Bend, Ind. July 12.— 
Three Federal judges sitting here 
this week continued until Sept. 
16 a suit testing constitutionality 
of Indiana’s new conditional sales 
act passed by the 1935 general 
assembly. 

Legality of the measure was 
challenged in injunction proceed- 
ings filed by General Motors Ac- 
ceptance Corp. of Indiana and 
the McHenry Chevrolet Co. of 
Indianapolis, a dealer. 

The court included Judges 
Thomas W. Slick of South Bend, 
George T. Page of Peoria, IIL, 
and Patrick Stone of Madison, 
Wis. 

Debate on the petition for per- 
manent injunction was limited by 
the three-judge court to two 
hours after former Attorney Gen- 
eral Arthur L. Gilliom appeared 
to file briefs in behalf of numer- 
ous other automobile dealers pro- 
testing validity of the new stat- 
ute. 

The law, bitterly opposed in the 
legislature by independent fi- 
nance companies and automobile 
dealers who staged several im- 
pressive protest meetings before 
its passage, seeks to regulate in- 
stallment buying through the 
State department of financial in- 
stitutions and since its enactment 
in Indiana the measure has been 
copied by several other mid-west 
states. 

Attorneys challenging the sales 
law told the court it attempted to 
fix prices through what they 
termed illegal limitations on fi- 
nance charges. 


Solid Conlin 
Now Ready Say 
N. Y. Scientists 


(Continued from Page 1) 


air with an evaporation loss of 
only three-quarters of 1 per cent 
a month. 


In operation, suction and heat 
from the engine do not actually 
liquify the substance, but create 
fumes like gasoline. 


The tests were made under the 
direction of Dr. Alexander Klemin, 
director of the school. They were 
conducted by A. N. Troshkin. 

The hard gasoline was invented 
by Adolph Prussin, of New York. 


The cheese-like stuff that worked 
so well is the latest in a series of 
more than 9,000 batches of hydro- 
carbons which he has hardened in 
the search for an efficient, hard 
gasoline. 

The test engine was a four- 
cycle, compression ratio 5.2 to 1; 
bore 2% inches; stroke 3% inches. 


The cheesy gasoline was en- 
closed in a jacket, heated by the 
engine exhaust. The exhaust was 
preheated by operating the engine 
first with ordinary gasoline. A 
special carburetor was used for 
the solid gas. 

The inventor says it costs a 
quarter-cent a gallon to change 
ordinary gasoline into solid form. 


°35 Chevrolet Manual 
Contains New Features 

Detroit, July 12.—-A new 180- 
page 1935 Chevrolet service man- 
ual, embracing several new fea- 
tures for easier reference, is be- 
ing distributed to 30,000 Chevrolet 
service station mechanics with- 
out charge. 

The manual this year uses 
half-tones from photographs 
rather than the line cuts previ- 
ously used. The book contains 15 
chapters with 349 illustrations. 
Specifications are given for mod- 
els dating back to 1931. All 1935 
models are covered in the manual 


| and which also includes trucks. 









Likens Program te to Man Who 
Burns House to Keep Warm 


Chicago, July 12.—Wealth is not money and taxing in- 
dustry to distribute riches is like burning a house to heat | 
it, according to Henry Ford. Ford’s views on the proposed 
“soak the rich’ program is set forth in an article by 
Philip Kinsley, copyrighted by the Chicago Tribune, 
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There Are No Rich to Soak,’ "Henry Ford Declares 


Point ts With Pride 


PONTIAC RETAIL SALE 


YEAR 1935 VS. 1934 


8D,000 


— 


76,147 


790,000 


60,000 





which is reprinted herewith and with the permission of 
the Tribune. 

“Henry Ford looks upon the American scene of today 
as one of momentary confusion and darkness with the 
sun of a new era of brilliant tech-@ - 







50,000 


40,000 





nical and sound social advance | ; ee ia 
; ; e United States and controls an 

visible on the horizon. Nothing ee ee yee 
will obscure this light perman- ree 3 = a > _— as Napo- 
he thinks. least of all the | 007% Rorces Of Cestruction, as 

a ilinians in Washington any entity in which he piays a 
pe uFord expressed his opinions part only. On this occasion he 
on industrial and social affairs to — a as Se 
this reporter yesterday. He has arene cae ' be ~ er ae 
kept silence during the slow wan- somet ae” i a y a anc oo 
ing of the NRA and the efforts to men, not for himself personally. 
‘crack down’ on him and force 
him to sign something which he 
felt was wrong. Now that that has 
failed and a new effort begun, 































Seems Amused 
He was asked about the Ford 
fortune and the inheritance tax. 
It has been estimated in some 
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A. W. L. Gilpin, vice-president and general sales manager of Pontiac, shows that Pontiac 
sales for six months have eclipsed those for the entire year of 1934. 
have already been sold this year as against 73,620 for all of last year. 


President to Be 





work and to prepare for better 





Some 83,317 Pontiacs 





that of the ‘share the wealth’ tax- 

ation plans of the New Dealers, 

he feels that the time has come 

to talk to the American people. 

They will not long be deceived as 

to their true welfare, he thinks. 
No Rich to Soak 

“The proposed Share-the-Wealth 
taxes will not share the wealth 
and there are no rich to soak,” he 
said. “They are a figment of po- 
litical imagination on the one 
hand and a new form of destruc- 
tion on the other.” 

Sitting in the engineering la- 
boratory where he does most of 
his work, the master of the great- 
est industrial empire ever built 
by one man said of this new 
form of destruction: 

“We do not intend to be de- 
stroyed.” 

He appeared unworried, as 
though he had stepped aside for 
a moment from more important 
problems to consider some lesser 
thing. 





























No Objections 

“IT have never objected to pay- 
ing taxes,” he continued, “but I 
do object to government eating up 
the real wealth of this Country 
on the pretext of giving it back 
to the people. It never gets back 
to the people.” 

“Can industry stand it?” he was 
asked. 

“Industry can stand it—yes 
but it would be like using the 
doors and woodwork of your 
house for fuel—pretty soon you 
would have neither house nor 
fire.” 

“Part of the scheme” he said, 
referring to the tax problem put 
before Congress, “is to get inde- 
pendent institutions like ours into 
the hands of the money lenders. 
Well, so far as we are concerned, 
we don’t intend it shall work out 
that way. 

Money Lenders Prosper 

“The politicians may not know 
it, but they are working right into 
the hands of that crowd. Money 
lending is the only business that 
has prospered during the depres- 
sion.” 

Ford has lost nothing of his 
determination to keep independent 
of Wall Street. His eyes take on 
their most steely look when he 
mentions money lenders and war 
makers. 

“Personally,” he declared, “I am 
not paying any attention to this 
new tax scheme. I just know that 
there is a principle of right and 
; wrong, and that the wrong thing 
j will not work. I feel perfectly able 

to handle any situation they may 
create. We have been doing that 
all our life. I feel sorry for the 
business man who lets. these 
t things get on his nerves. 












have the people think. The people 
have the final say—and they can- 
not be finally deceived.” 

In speaking of his business, 
Ford used “I” and “we” inter- | 
changeably. He seems to regard 
his vast organization, which| 
reaches into 32 countries outside | 




















All we| 
ever need in such conditions is to} 


quarters that under one schedule 
advanced in Washington the Gov- 
ernment would take about $900, 
000,000 upon the death of Henry 


Ford. 

He looked amused and very 
much alive as he talked about 
this. 


“The inheritance tax?” he said. 


“Well, what is that? Take our- 


selves, What will the Government 
do? Will it come and confiscate 
and a 


200 stamping machines 
couple of furnaces and a block 


of buildings? How else can you 
divide up a business? Does the 
Government want these simply 
because the man who made them 


is dead? Or does it want to com- 


pel somebody to borrow the money 
the machines are supposed to rep- 


resent, so that the Government 
can take the money? 


No Ford Fortune 
“There 


plant and the organization, what 
will they do with it? Can they use 
it? And yet, the wealth is not the 
money, but the machine and its 
useful product. Politicians think 
that money can do anything. It 
can do nothing. It is the people 
that have all the wealth. The 
American home is the most heav- 
ily financed corporation in this 
Country. There are not enough 
rich people to do anything for, 
or do anything to anybody. 
“America is not a land of 
money, but of wealth; not a land 
of rich people, but successful 
workers. Money is only something 
the bookkeepers put down, It 
ought to be the sign of a man’s 
right to his work. It is not a 
commodity of any value in itself 
merely a part of the mechanism 
of exchange. Something is wrong 
with the mechanism. The money 
engineers should fix it.” 


A Conundrum 

Then Ford said: 

“Our institution has always been 
a great conundrum to those who 
want to live by lending. They have 
sought control in many ways. But 
finance did not build this business 
and, when we were born, govern- 
ment was content simply to gov- 
ern. Now finance and government 
propose to step in and take con- 
trol. 

“They tried it under NRA and 
that failed. They have tried it by 
financial methods and failed. Now 
comes the new thing (taxation). 
Well, we shall see how that goes. 
Of course, they know I am 72 
years old, and they probably think 
that something is likely to happen, 
but I expect to be around here a 
long time yet.” 

Ford spoke of his surplus. In 
one year of the depression, the 
Ford company “lost” 68 millions. 
That came out of surplus. It rep- 
resented about two months pay- 


| roll in ordinary times. It was not 


regarded by Ford as lost money, 
however. It was just circulation of 
68 millions more than they took 
in. It was used to keep men at 


is no Ford fortune to 
divide up. If they divide up the 


times. 

“Every business with a surplus 
has become a source of envy,” he 
said. “Our surplus keeps men 
working when business is bad. 
Now, the Government never has 
a surplus, and it wants ours. The 
financiers get in too—tell us what 
to do. There are a lot of other 
concerns in the same position that 
we are in. It’s a fine piece of 
confusion.” 

Could Hog Business 

“We could hog business if we 
wanted to,” he continued, drawing 
idly on a piece of paper, one leg 
thrown over the arm of his chair, 
eyes out of the window. “We 
could make a lot more money, 
but I have always believed that 
business cannot be good for any 
one until it is good for every one. 
I think that every fellow ought 
to have a chance. We shut down 
to change our model and gave 
other business men the whole 
American market. It didn’t injure 
us to do that. If we can’t compete 
on the basis of merit, we don’t 
belong in business.” 

Leaving his own affairs and 
looking upon the scene as a whole, 
Ford said: 


“There is one crowd in this 
country that wants to keep things 
as they are. The other, more 
nervous, wants to go ahead. The 
first crowd always talks about 
‘earnings’; in their view the chief 
product of a business is dividends. 
The real producer works for the 
product. If he gets a living out 
of it, that is all he expects. 

“Spending money is a greater 
science than getting it. Those 
people in Washington don’t know 
how to spend, because they don’t 
know how to earn money. That 
is why they take a course which 
will not only dry up the sources 
of wealth, but render useless such 
wealth as thev are able to collect. 

Gov’t Does Nothing 

“In this opportunity the Govern- 
ment isn’t doing anything. It is 
hollering for control, it wants to 
control the finances; but control 
never goes to those who cannot 
exercise it. Where the politicians 
get blocked is that they can’t find 
the right people to work their 
schemes. No one with the right 
kind of ability wants to work for 
the Government anymore—except 
in the useful, non-political serv- 
ices. Edison never hired out with 
the idea of making a lot of money 
for himself or anybody else. He 
was a producer.” 

Ford is certain of America’s 


good future. What he sees is worth 


considering, for 40 years ago, be- 
fore there was an automobile in 
Detroit, he saw with his mind’s 
eye four lines of traffic that exist 
today. He now sees America on 
the verge of undreamed progress, 
sound prosperity, and that social 
equity for which he has worked 
all his life. He has been called a 
mystic, but that is not the right 
word for him. He has qualities of 
mysticism, however, such as view- 
ing the intangibles as real. 





Asked to Okay 
Superhighways 





Washington, July 12.— Presi- 
dent Roosevelt will be requested 
to allocate public relief funds for 
the construction of a network of 
super-express highways, includ- 
ing a main trunk line and ex- 
tending from the Atlantic to the 
Pacific coasts. 

The request will be made by 
Representative William F. Brun- 
ner, of New York, who this week 
stated: 

“I cannot conceive of any pub- 
lic works project that will relieve 
unemployment conditions 
throughout the country and at 
the same time provide a new and 
much needed facility to the en- 
tire American public than con- 
struction of a _ transcontinental 
highway with branches extending 
the length of the Atlantic and 
Pacific seaboards, and feeder 
routes in between. ... A super- 
express highway will provide for 
local and inter-state traffic, offer- 
ing a wide right-of-way for buses, 
commercial trucks, and passenger 
cars. It will promote inter-state 
communication, develop new com- 
mercial centers, reduce shipping 
costs, and facilitate passenger 
automobile traffic... . 

“Today there is no road or 
highway in the United States that 
can be regarded as a military 
road along which could be routed 
troops, artillery, supplies, mate- 
rials, and equipment. If it is 
right to maintain an army and 
navy, certainly the National Gov- 
ernment should be properly pre- 
pared to transport large bodies of 
troops from state to state and 
from coast to coast.” 


Used Car Dealers Need 


License Under New Law 

Indianapolis, Ind., July 12.—All 
dealers in used automobiles and 
parts, regardless of whether these 
items constitute a major portion 
of their business, are required to 
obtain state licenses under a new 
law which became effective July 
1, according to a warning issued 
by Clarence A. Jackson, director 
of the state gross income tax 
division. 

Application blanks for licenses 
and copies of the law have been 
made available at the office of 
the income tax division which is 
handling collection of license fees 
and at all automobile license 
branches. 

Under the law, which was 
passed to aid in breaking down 
the market for stolen cars and 
parts, new car dealers who take 
trade-ins, junk dealers, used car 
lots, garage and repair shops and 
all others buying used cars or 
parts must obtain the licenses, 
the collector ruled. 

Dealers are required to keep 
records of used cars and parts 
and the names of persons from 
whom they were purchased. 






















Pontiac Starts . 
Into Its Second 
6-Month Stretch 


Pontiac, Mich., July 12.—Hav- 
ing completed one of the most 
successful half-years in the 28- 
year history of the Pontiac Mo- 
tor organization, this company is 
going into the second half of 
1935 in the expectations of ex- 
ceeding the year’s quota of 150,- 
000 cars, according to A. W. L. 
Gilpin, vice-president and general 
sales manager. 

June retail deliveries to pur- 
chasers in the United States as 
reported by dealers totaled 15,646 
cars, bringing the six month fig- 
ure to 83,317 as compared with 
44,386 in the first half of 1934, 
and 73,620 for the full 12 months 
of last year, Gilpin stated. 

June retail sales came within 
1,500 cars of April, the highest 
Pontiac sales month since June, 
1929. June sales last year were 
9,362 cars. 

Deliveries to purchasers in the 
United States almost equaled the 
total number of cars built by 
the plant for the world-wide 
market in the month just ended. 
That figure was 17,067 cars, as 
compared with 6,182 last June, 
and brought total production of 
“Silver Streaks” through June to 
107,038, as compared with total 
output of 76,533 cars in all of 
1934. 

“Our factory employes have 
had as much work as the law 
allows for practically the full six 
months of this year,” Gilpin 
stated. “Our plant has operated 
at capacity for all of that time, 
and two daily shifts have been 
kept at work on a five-day week 
basis. 

“Manufacturing operations have 
continued into July on the same 
high scale, and we anticipate no 
recession in the volume of retail 
sales in July as against June, 
such as normally develops at this 
season. 

“On the strength of present 
prospects we anticipate no trouble 
in realizing our year’s quota with 
something to spare.” 


W. S. Knudsen Scheduled 


To Speak at Safety Meet 

Louisville, Ky., July 12.—Wil- 
liam S. Knudsen, executive vice- 
president of General Motors 
Corp., Detroit, will be the prin- 
cipal speaker at the first day of 
the annual meeting of the Na- 
tional Safety Congress and Expo- 
sition in Louisville, Oct. 14-18. 
The congress is expected to bring 
to the city more than 7,000 per- 
sons interested in accident pre- 
vention work. 

Another speaker on the pro- 
gram will be Gov. Harold G. 
Hoffman, of New Jersey, who is 
general chairman of the Street 
and Highway Traffic Section of 
the National Safety Council. John 
E. Long, president of the national 
organization, will preside. 








Truck Firms Petition 


Court in Weight Fight 
Spartanburg, S. C., July 12.— 
Chief Justice John G. Stabler of 
the South Carolina Supreme 
Court has taken under advise- 
ment petition of counsel repre- 
senting approximately 30 South 
Carolina truck firms that they 
be allowed to present additional 
oral arguments in a test case to 
settle constitutionality of the 
state’s so-called truck law, which 
was enacted at the 1933 session 
of the general assembly. 

The act under fire limits trucks 
to a gross weight of 20,000 pounds 
and outlaws four-wheel trailers 
from the highways of this state. 





Gas Receipts Gain 

Columbia, S. C., July 12.—Walter 
G. Query, chairman of the South 
Carolina Tax Commission, reports 
that gasoline tax collections for the 
month of June totaled $719,920.37, 
as compared with $656,498.38 in 
June, 1934. 
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Eddins Sees Dealer Prof its Imperative to Industry 


Declares Revised Dealer 
Contracts are Sure to Come 


Detroit, July 12.—A disregard of profits in retailing 
means a loss of outlets for manufacturers, said D. S. 
Eddins, president of Plymouth Motor Corp. in an address 
before the Texas Automotive Dealers Assn., at Waco, Tex. | 
June 29. Eddins declared that the present situation in the | 
dealer’s field was acute at this time. ‘We either have to 
make good,” he said, “or we have to go down, and we are 
going to write a ticket that is going to keep you and us 


from going down.” 

He decried price cutting and 
bootlegging of cars in the indus- | 
try. He strongly favored the 
continuation of the used car guide 
and declared that it would be an 
utter impossibility for dealers to 
get any unanimity of opinion 
regarding used car values without 
some guide of this nature. 

His address as reported in the 
NADA bulletin this week is as 
follows: 

Guide Necessary 

“I don’t know where we are 
going to finally land in trying to 
level off this used merchandise 
end of our business, but I do feel 
this, that if we fail to keep a book 
similar to the guide book, and 
properly support it, we are going 
to have an awful lot of trouble 
that is going to be worse than 
anything we have ever had before, 
because it is perfectly evident 
that men have to have some sort 
of a guide to place a proper valu- 
ation on that used merchandise. 

“With 30,000 dealers in the 
business you are not going to find 
any unanimity of opinion as to 
what these used cars are worth 
unless we furnish them with some 
type of intelligent information 
that will enable them to set a 
valuation on those goods. 

“T feel that it is important that 
something of that kind be kept 
in the business because whenever 
we have price-cutting, either of 
one kind or another, we are going 
to have troubles that tend to 
destroy the profit possibility of 





the business, and I want to say 
to you that no manufacturer can 
disregard the profit end of the 
retail business, because it is per- | 
fectly obvious that if he did so, 
it would only be a matter of time) 
until he wouldn’t have any retail 
outlets, or, as R. H. Grant of 
General Motors pointed out, he 
will have to get out and do the 
retailing job himself. 
Has to Make Profit 

“Nobody in the manufacturing 
business looks forward to retail- 
ing his own merchandise, and no 
matter how the thing finally 
works out, no matter what direc- 
tion it finally goes in, the manu- 
facturer will give the dealer the} 
a type of franchise that will en-| 
able him to make a profit out of | 
the business. He just naturally | 
has to do it. It may take time! 
to iron out and smooth out some | 
of these things we are dealing | 
with, but if we are patient, I) 
think we are going to find proper 
solutions. There is disagreement 
even among yourselves as to how 
certain of these things are to be 
done, and when you realize, that, | 
I am sure you will realize that 
we can’t wave a magic wand and 
cure up a lot of these things that 
have been a long time in the 
making.” 

Stating that it is realized that | 
bootlegging is increasing, he said 
some men have recently been put | 
at work doing nothing but check | 
and watch the bootlegging situa- | 
tion. 

“We have cancelled, in times 
past,” he said, “a considerable 
number of dealers who were guilty 
of selling cars to bootleggers, and 
we are doing all we can to stop 
it. 

Watching and Trying 

“We are going to have these 
fellows break out from time to 
time, but we are going out and are 
tracing those cars, finding out 
who is selling them, and we have 
cancelled a good many different 
dealers for that reason. We are 
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on top of the thing, and we are 
watching it and trying to clean 


it up, but it takes a lot of effort; | 


it takes a lot of patience, and we 


have to be eternally checking to | 


catch things of that kind. 

“The matter of large and small 
dealers, and the fact they meet 
in competition in many respects, 
is a very difficult thing to deal 
with. It is pretty hard to say 


whose head is going to get chop- | 


ped off, and the man who makes 


that decision is carrying a terrific | 


responsibility. I sometimes have 
trouble making up my own mind 
whether some of the things we 


see are because a man doesn’t | 


understand his business; whether 

it is because he is satisfied with 

a meagre income, or whether it 
is just plain ‘mulishness.’ 
Education Needed 

“For instance I can’t personally 


see why a man would sell mer-| 


chandise at a cut price any time, 
because it is perfectly obvious to 
the man that spends a few min- 
utes examining our retail struc- 
ture that if he cuts his price very 
much, he is not going to have any 
net left. I suppose the only thing 
we can do is to spend as many 
hours of the day as we can trying 
to educate that type of man so 
that he will have a better under- 
standing of his costs, and he 
won't be so likely to step out 
and do these things. 

“True, there are some men who, 
even though you show them these 
things, will continue along the 
same lines. That 
stay in the picture, and if we 
don’t knock him off, he will hang 
himself after while. 


fellow can’t | 


°e 





“Recently we have undertaken | 
some work that I think is going | 


to be helpful so far as the small 
town situation is concerned. We 
have a zoning method that we 
are now experimenting with in 
certain territories, wherein we are 
undertaking to zone these areas 
in which these 
control of that situation. We will 
tend, in that way, 


find so troublesome. 

“IT think that process will come 
along, because as I see it now, 
it looks pretty good, and looks as 
though it has possibilities, 

Recognize Problems 

“Now, we see these problems 


that you men are discussing here; | 
recognize them; we realize | 


we 


and understand that you must 


make a profit; you must make a 
profit because it is necessary that 


we have you make a profit, so 


| that you can continue to sell our 


goods, so if you will be patient, 
you will co-operate among 
yourself, I think the thing will 
gradually right itself. 

“It seems to me that the dealers 


could do a lot among themselves | 


in respect to disseminating in- 
formation. A certain amount of 
that work has been going on, I 
know, through the NADA. 


“IT don’t know how much has | 


gone out through your local asso- 
ciation, but it seems to me that 
the local associations, in cities, 
particularly, could carry on some 
campaigns of education among 
dealers generally so that they 
might better understand the costs 
they are up against, and some of 
these troubles and problems they 
are dealing with. I think for 
the type of dealer who does not 
know now what it costs him to 
do business, that that undertaking 


small towns are | 
| located, so that we can get better 


to eliminate | 
|} some of these things you men | 
have to make good or we have 
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A step on this upholstery and presto! lights flash in a sign informing visitors that ‘Mohair 


upholstery can take it—even when you walk on it.’’ 
the same type of upholstery used in Chrysler, Dodge, De 


on your part would be very help- 
ful. 

“Of course we have a consider- 
able force of men in the field, 
but in contacting with some eight 
thousand dealers over the United 
States, naturally it is a rather 
slow process for us to try to 
educate that number of dealers. 
We are sending them constantly 
a lot of information that will help 
them, but for some _ peculiar 


|reason men will not read, and they 


will not study, so we can only 
pass the information to them in 
that form for them to use if they 
will, and then hold as many 


| meetings as possible. 


Facing Difficulties 

“Men, I want to say to you 
that we are working on these 
things, and I feel that we should 
not be discouraged. It is going 
to be slow; we are dealing with 
some intricate human forces, and 
we realize the difficulties facing 
us in dealing with them, Every- 
body wants the business to be 
sound, and we want to stay in 
business. We, as a manufacturer, 
have to stay in this business. 
There is nothing else we can do. 
Certainly, you, as a dealer, might 
change your line, but when we 
put our trademark on an auto- 
mobile or a 
have to stay with it. We either 
to go down, and men, we are 
going to write a ticket that is 
going to keep you and us from 
going down. 


Hupp Production 


Continues 


Detroit, July 12. -May produc- 


tion of Hupmobiles totaled 1,552 | 


units according to Vern R. Drum, 


president of the Hupp organiza- | 
He added that June pro- | 


duction was the greatest experi- | Which will be utilized exclusively 


tion. 


enced during that month for the 
past four years. 

The Hupp dealer and distribu- 
tor organization has steadily 
gained in numbers since the first 
of the year, Drum pointed out. It 
now includes eight more distribu- 


tors and 112 more dealers than 


were on the list Jan, 1. 


The present total, he said, is| 


the largest in 31 months. 


Plant Taken Over 

Saginaw, July 12.—The crank- 
shaft plant of the General Motors 
Corp. here has been taken over by 
Chevrolet Motor Co. for the manu- 
facture of bumpers, forgings, and 
other parts, according to a recent 
announcement made by M. E. Coyle, 
president. The plant will employ 
about 1,500 men. 





piece of goods, we| 


| Ralston. 


|mobile have everything—that 
. | every feature which adds to the 
Gains 
| gers and to the economy and the 
| performance of the car. 

increasing de-| 
mand for our product, work al-| 


| Fisher . . 
stantial expansion of our chassis | 





t is of mohair velvet—the 
to and Plymouth cars. 


Sales Doubled 
By Oldsmobile 
In Ist 6 Months 


Lansing, Mich., July 12.—During 
the first six months of 1935, Olds- 
mobile has more than doubled its 
sales for the same period of 1934. 

Production of 1935 cars has in- 
creased 100 per cent over last 
year. 

Already more Oldsmobiles have 
been exported in 1935 than during 
all of last year. 

These were the highlights in an 
announcement of Oldsmobile busi- 
ness for the first six months of 
1935, given out today by D. E. 
Ralston, vice-president and gen- 
eral sales manager. 

From Jan. 1 to June 30, Oldsmo- 
bile dealers have reported the sale 
at retail of 86,045 cars, an all time 
high for the period. In 1934 re- 
tail sales totaled 37,226 for the 
first six months. 

Production of 1935 models, up to 
June 30, was 104,003 units, as 
compared with 51,938 last year 
and 25,174 in 1933. And 1935 pro- 
duction to date exceeds the pro- 
duction for any entire year in the 
history of Oldsmobile. 

“Again, in 1935, Oldsmobile has 
doubled its production and sales 
for the first six months,” said 
“This record is strong 
evidence that the motoring public 
is insisting that the modern auto- 
is, 


The car 


comfort and safety of the passen- 


“To meet the 


ready is well under way at the 
new plant in Lansing—a plant 


to build Oldsmobile bodies by 


. and will allow a sub- 


production through the taking 
over of space now occupied by 
Fisher in our present plant.” 


Cars Aid Shippers 


Sault Ste. Marie, Mich. July 12.— 
A survey of shipping on the Great 
Lakes July 8 gave further indication 
that the automotive industry is lead- 
ing the nation’s parade back to 
prosperity. 

The survey revealed that ship- 
ments of cars so far this year were 
greater than during the entire 1934 
lakes shipping season. Other freight 
also showed increased in volume 
compared to last year, but the 
movement of automobiles was the 
outstanding feature. 
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ATA Safety 


Contest Blanks 
Now Available 


Washington, July 12.—The 
American Trucking Assn, Inc., 
has announced that entries for its 
first safety contest based on 


| records for the year ending July 


31, 1935, must be filed by Sept. 5 
with the ATA safety contest 
manager. 

Entry blanks are being printed, 
giving the conditions of the con- 
test, and will be distributed to 
the offices of State and local 
associations this week. These 
blanks may be obtained at such 
offices or upon application direct 
to ATA, in Washington. 

The contest will be based on 
records of operators and their 
drivers and the associations to 
which they belong for the last 
12-month period. The awards will 
be made by a committee, yet to 
be selected and announced at the 
next annual convention of the 
national association. 

Many of the State associations 
have conducted successful safety 
campaigns this year, and they 
are urged to enter the contest, 
as well as the operators partici- 
pating in their State and local 
campaigns. 

In competing in the national 
contest, the operator is required 
to give the number of trucks and 
the number of drivers entered, 
and to specify whether his oper- 
ation is local or over-the-road. 

The contest is open to all truck 
owners,whether for hire or private 
carriers. An appropriate grading 
and grouping will be made to 
afford an equal opportunity to all 
groups and classes competing for 
the awards. 

Small operators and large oper- 
ators will be classed separately, 
to insure fair competitive treat- 
ment. 


MEMA Reports 
May Business 


17% Over 1934 


New York, July 12.—-May ship- 
ments of parts and accessories 
by equipment manufacturers 
showed a mixed trend, going 
down in two divisions and up in 
two others, it is reported by the 
Motor and Equipment Manufac- 
turers Assn. 

Original equipment shipments 
tapered off in line with the de- 
creased production of cars and 
trucks and shipments of service 
equipment to wholesalers also 
dropped off slightly. 

The grand index of all ship- 
ments, largely because of the 
drop in original equipment, went 
to 132 as compared to 147 for 
April and 115 for May, 1934. 

Original equipment shipments 
to car and truck factories stood 
at 132, as compared with 156 for 
April and 112 for May, 1934 (Jan- 
uary, 1925, equals 100). 

Shipments of service parts to 
wholesalers rose to 148 as com- 
pared with 156 for April and 112 
for May, 1934. 

Shipments of service parts to 
wholesalers rose to 148 as com- 
pared with 144 for April and 143 
for May, 1934. 

Shipments of accessories to 
wholesalers rose to 132 as com- 
pared with 110 for April and 83 


| for May, 1934. 


Service equipment shipments to 


| wholesalers went to 83 as com- 


pared with 88 for April and 86 for 
May, 1934. 


Olds Orders Bumpers 

Grand Rapids, July 12.—The Olds 
Motor Works has awarded a con- 
tract to the Michigan Bumper Corp. 
for a substantial portion of the 
bumper requirements for the re- 
mainder of 1935-36. Deliveries are 
to start in July. Contracts now on 
hand at the bumper company assure 
operations of the factory for 24 
hours per day. 
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B.; MONTREAL—Roy Carmichael; | 





It will confine itself to the up-| 


building of the industry it is pledged to serve, wholly through the dis- | 


semination of NEWS whick. is timely, authentic and of value. 
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Whose 


Baby Is It? 


E NEVER HAVE held that the used car problem as | 


such was truly a factory problem. But when a situ- 
ation arises which threatens the new car volume the cause 
of such a situation becomes a factory problem. That the 
used car bugaboo today has reached proportions which 
will have a direct bearing on new car sales in the near 
future cannot be denied. Therefore, we feel, that the fac- 
tories have a real stake in solving the used car problem 
regardless of whose baby it is. 


That definite steps in this direction are being taken by | 


the major manufacturing units is indicated by speeches 
made by R. H. Grant, of G.M., and D. S. Eddins, of Plym- 
outh, in Texas, last week. Both these speeches reflect the 

rogress F. W. A. Vesper has made during the past year 
in his efforts to gain factory co-operation in easing the 
dealer’s woes. Both men indicated a complete familiarity 
with dealer problems and a willingness to go much 
farther, perhaps than many dealers had hoped. 


If factories do adopt more aggressive tactics in correct- 
ing bad practices between factory and dealer and among 
dealers, it would be a fatal error for dealers to feel that 
the problems taken in hand by the factories were no 
longer theirs. What we need now is unstinted co-opera- 
tion from both sides. This goes for manufacturer and 
dealer alike. 


Who Said Soak the Rich? 


HE man who said: “The poor we will have with us 

always,” inferred also a lasting tenure of office for the 
rich. This is true. There will always be poor and there 
will always be rich. Among both elements there always 
will be those who will attempt to lift themselves by the 
bootstraps of others. Among the rich there will be those 
shortsighted souls who attempt to become richer by mak- 
ing the poor poorer. These find, in the long run, that the 
extent to which they are successful in increasing poverty 
is reflected in direct ratio in a diminishing of their oppor- 
tunities to become richer. 

This same leveling process of nature comes into play 
when an effort is made to pauperize the rich in order that 
new rich may be created out of the current poor. As the 
rich become poorer the possibility of the poor becoming 
richer diminishes. 

Under our system accumulations of wealth are neces- 
sary in order to finance new projects until the profits 
begin rolling in. The only other alternative would be the 
Russian system of collectivism with the government in- 
itiating all things and taking all profits. Under the Rus- 
sian system acts of God and the elements are ruled out, 


no allowance is made for individual ability, everything is | 


on a dollars and cents basis with the devil take the hinder- 
most. Russia has proved collectivism to be even more 
brutal than our much despised capitalism. 

The fundamental purpose of taxation is to raise reve- 
nue. 
as a means of distributing wealth is a step in a new direc- 
tion—which is one of its chief dangers. It’s like attempt- 
ing to teach a mule to kick half way. One can never tell 
how well the mule will control himself. 


To attempt to change this principle and use taxation | 
| writer, that the ratio of gasoline 


Tax walls, like | 


distorted tariff walls, will climb higher and higher and) 
will shut the worker away from his work in the same | 


way tariff walls shut business away from its markets. 
The net result of such a program will be that we would 
all become poorer and none would become richer. 
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‘um WOrd in 


edgewise” 


By the Publisher 





Dog Day NEVER SINCE I 
Yowls can remember has 
there been such a 

hue and cry raised over the sub- 
ject of highway safety as this 


summer, The all-time record of | 


36,000 fatalities by automobile in 
the year 1934 made even the least 
emotional of us stop and ponder 
over what was in store 
wholesale slaughter continued. 
“Most accidents are due to poor 
driving” says Sidney J. Williams, 
Director of National Safety Coun- 
cil and he adds, “a driver’s lic- 
ense law is not a panacea, but it 


| is by far the best method of con- 
| trolling the dangerous driver.” 


As far back as 1924, a model 
driver’s license law was prepared 


along the lines of the California | 
law and since then 19 states (and | 


the District of Columbia) have 


adopted it. 


is clearly indicated in the chart: 


0 }- 
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The states which have adopted 
the model law show a decrease of 
25 per cent since 1926 while states 
with no license laws (mostly 
Southern and Mid-Western) show 
an increase of 16 per cent. 

* * * 


ONE DOES NOT NEED to be 
a very deep thinker to realize 
that this matter of highway safety 
has a very definite bearing on 
the number of passenger cars 
sold. When you consider the 
number of lives affected by the 
death of one person in an auto- 
mobile accident and multiply that 
figure by 36,000 you begin to get 
some idea of the magnitude of 
the negative influence created in 
one single year. 

Earlier in the year and in this 
column we pointed out—or tried 
to—what these staggering death 
figures might mean when they 
were finally assimilated into the 
public’s consciousness. The great 
mass mind is slow to move, but 
it usually swings to the right in 
the long run and ruthlessly, when 
it starts moving. We saw what it 
did to the old saloon and then 
we saw what it did after 18 years 
with prohibition. If the public 
once gets it into its head that the 
high-speed of the modern auto- 
mobile, in spite of its safety fac- 
tors is a menace, we will get laws 
and regulations so stringent that 
it will take this business of ours 
18 years to recover from our 
chastisement—for that is what it 
will amount to! 

+ * * 

NOW IT OCCURS to me that 
there is always one argument 
which the dumbest cluck seems to 
grasp in one easy lesson—and that 


is showing him how to get more | 


for less of his own jack! So, I have 
been wondering lately if a cam- 
paign of education—which is a 
polite name for good, old-fash- 
ioned propaganda, could not be 
fostered by our industry, pointing 
out THE HIGH COST OF 
SPEED to the owner. I’m not 
much of an engineer and much 
less of a mathematician, but I 
know as well as I pound this type- 


and oil consumption increases in 


| direct ratio to the speed at which 


I drive. I know too, that my tires, 
rings, and every moving part of 
my automobile wear out three 
times as fast at 60 miles per hour 
as they do at 40. I know that 


when I drive at high-speeds I am 
not only taking unnecessary risks 


(Continued on Page 17, Col. 4) 


if this | 


What the results have | 
been from the practical operation | 
of this now-called “standard” law | 
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Down Will Come Baby, Bottle and All 


In This 


be observed upon request. 


Junking Plan 


In your contemplated campaign to 
try to solve some of our used car 
problems, would it not be a good idea 
to have revived, the old junking 
plan? 

Had this plan been continued thru 
1934 and 1935, our used car problem 
today, would not be so acute. 
Don’t you agree? 

Carroll F. Sullivan Pres., 
Motor Co., Detroit. 

Editor’s Note: We assume our 
reader refers to the factory-financed 
“junking scheme” and if so, we join 
with him in hoping that some such 
plan may be put in operation now 
that the NRA codes can offer no 
obstacles. Any scheme which fosters 
the acceleration of junking worn-out 
cars and trucks is commendable, but 
we believe strict enforcement of 
good safety laws requiring adequate 
brakes, lights and other equipment 
is the most direct way to forcing 
earlier junking. 


Oldest Scribe 


I note in a recent column of Chris 
Sinsabaugh’s “Sparks” that he re- 
fers to Duncan Curry, of the New 
York American, and Jim Sullivan, 
of the Boston Globe, as the only 


Sullivan 





being dean of automobile editors. 

| Don’t you think that in this 
classification, Leon J. Pinkson, auto- 
mobile editor of the Chronicle for 
35 years, rates mention? Although 
probably not as old in years, he is 
an outstanding figure in the auto- 
mobile trade circles, and I think 
ranks among these with length of 
service on his paper. 

To change the subject, what I 
started out to write you about was 
the distinctively automobile flavor 
of the San Diego Show. Its Ford 
Exhibit, which is truly marvelous 
and which duplicates Henry Ford’s 
triumph at the Chicago Exhibit, is 
outstanding, and the Standard Oil 
Co. of California Tower to the Sun 
is also most impressive. 

I was down there last week and 
am sending you a picture showing 
the Standard Oil Co. Tower to the 
Sun and the Ford building. Also a 
story on Standard’s “Illuvision” 
which might be of interest, inas- 
much as this exhibit, instead of 











ones eligible to claim the honor of | 





Corner 


The views expressed in this column are those of our readers 
and do not necessarily coincide with those of the editors. 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


Readers 





merchandising oil and gasoline, at- 
tempts to encourage motoring by 
featuring the pictures in three di- 
mensions in natural colors of nine 
western national parks. 

All the motor trade in the west 
is keenly interested in the San 
Diego Exposition and anything you 
might find room to use would be 
appreciated by all your western 
readers—and you have a great num- 
ber of them.—Harry Elliott, Monad- 
nock bldg., San Francisco, Cal. 


AS OTHERS 


SEE IT 





Fools and Safety Devices 


The Safety Department of the 
County Road Commission calls atten- 
tion to a condition by no means 
peculiar to this locality when it says 
that there is a marked increase in 
traffic accidents on County roads. 


In discussing the condition, the 
County Safety Department strikes 
what sounds uncommonly like a note 
of despair. “Despite every effort to 
build safety into our County roads 
through double roadways, removing 
shrubbery at intersections and 
creating grade separations with 
railroads and highways,” Edward N. 
Hines, its chairman, says, “there 
were reported 1,089 accidents of 
which 33 were fatal during the first 
six months of 1935. Comparing this 


to the same period of 1934, when 
there were 887 accidents with 28 
fatalities, the increase is astound- 
ing.” 

What Mr. Hines has _ recited 


reminds us of a remark made by an 
undertaker in a suburban city not 
so long ago. “The wider they make 
the highways,” he said, “The faster 
they bring them in.” 

Highway improvement, grade sep- 
arations, efforts to make driving as 
and 


easy simple as_ possible, are 
right. 

But the Commissioners cannot 
protect fools from their folly nor 
guard the public against the fool 


who is a menace. 
As long as drivers abuse the very 
(Continued on Page 17, Col. 5) 


' 
; 
; 
} 
} 
: 


' 


AUTOMOTIVE DAILY NEWS, SATURDAY, JULY 13, 19385 __ 


HUDSON SELLING RECORD!” 


URING the last week in June, when most automobile 
D sales organizations are settling down for a nice, quiet 
summer, Hudson and Terraplane dealers sold more cars than in 
any other week this year, except one! 

They registered the biggest sales gain of any week this year, 
both in percentage and in total number of cars sold... . the 


best final week in June since 1930! 


From the first week on, every week last month showed a 


f 
f 


substantial increase over the week before. And the month’s 
total of Hudson and Terraplane retail sales was the greatest 


of any June for five years past! 


That proves the great and growing opportunities enjoyed by 
dealers selling Hudson and Terraplane. It helps to explain 
why more than a thousand experienced dealers have changed 
over to Hudson and Terraplane since the 1935 models 


were introduced. 


There is still time to cash in on the rapidly growing popularity of Hudsons 
and Terraplanes this year. And right now is the time, too, to consider 


these cars from the standpoint of your profits next year. 


Get in touch 


with the nearest Hudson distributor. Ask for full details of the Hudson and 
Terraplane franchise as it applies to your territory. Or write the factory. 


HUDSON MOTOR CAR COMPANY - 


DETROIT + MICHIGAN 
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Unique Design Forced Change of Factory Methods 


Airflow De Soto Production 
Brought New Developments 


Detroit, July 12.—Sweeping changes in body manufac- 
turing methods, changes that depart as radically from the 
conventional as the Airflow design itself, have been) 
brought to the automobile industry through mass produc- 


tion of Airflow De Soto cars. 


In Airflow construction, the body and chassis are one 


integral unit, as compared with two separate units in| 
This fact alone has necessitated | 
revolutionary developments in@ . es 


other automobiles. 


actual production of the car on a 
quantity basis. Numerous oper- 


ations performed along the final! moves along three miles of roller | 


Airflow Clay Coat 


The Parcolite process is used to rust-proof Airflow De Soto bodies. 


stages of 


manufacture. 
On these “skid” rails, the body 


Clay containing a 


chemical compound is mixed with water and sprayed on the metal, after which the body 


is baked in an induction oven. 
during 
assembly lines on other cars must | 
be done in the body plant on the 
Airflows. 

An Airflow body is several feet | 
longer than an ordinary automo- | 
bile body. The front end of the 
Airflow — steel girders and side! 
panels that sweep back from the 
radiator past the cowl to the 
car’s center posts—is part of the 
body. In conventional body con- 
struction, the body starts at the 
cowl. The Airflow front end is 
assembled along with the rear 
end, top and bottom in the body 
plant, and all of the parts are 
welded together to create one 
bridge-truss steel unit. 

The assembled Airflow body, 
although it is not a complete unit 
without the chassis, is not 
mounted on the chassis in the 
body plant as might be expected 
under the circumstances. Instead, 
it is placed on steel-girder “skid” 
rails that substitute for the chas- 
sis while the unit is passing 
through other and finishing 


The metal absorbs the chemical rust-proofing compound 


the baking and the clay is washed off. 


conveyor tracks in the body plant 
before it is completed and sent to 
the final assembly plant. The 
rails are removed from the unit 
just before it is mounted to the 
moving chassis on the final as- 
sembly line. 

Airflow single-unit construction 
has led to other innovations in 
body manufacturing methods. 
The new metal instrument pan- 
els, completely finished 
grained, are welded into the 
front-end assembly for the first 
time in the history of the indus- 
try. Instrument panels on other 
cars are bolted or screwed 
place after the body is finished. 


The welded instrument panel is | 
strength | 


another factor adding 
and rigidity to the Airflow body. 
In order to protect this finished 
panel while the body is passing 


through the various welding and | 


painting operations that follow, 
the panel is covered with 12 
yards of surgical tape. This tape 
is removed when the body is 


Comes Up Smiling 


Ciro Guido puts one of the finishing touches on Airflow bodies in the De Soto body plant. 


He adds 


trim line. 


the radiator grilles and De Soto emblems to the 
The Airflow’s unique single-unit body construction has brought many changes 


ies as they move down 


in the body plant. These epacatipus were formerly performed along the final assembly lines. 
ow they are strictly body operations. 


° 





and | 


into | 





| proofing process. 


completed. The body plant has 
used more than 168,000 yards of 
tape on the instrument panels 
already this year, more tape than 
the average hospital uses in an 
entire year. 

A majority of the front-end 
assembly parts ordinarily placed 
on a car along the final assembly 
lines go on the Airflows in the 
body plant. Sven the radiator 
grille is added on the body trim 
line. 

With Airflow design and the 
resulting increased importance of 
precision body construction, the 
De Soto plant employs all of the 
advanced welding devices and 
operations used in other factories 
and additional machines and op- 
erations peculiar to the new 
single-unit construction. The 
welding departments in the De 
Soto body plant, filled with new 
hydromatic welders, batteries of 
“jigs” or fixtures for flash weld- 
ing and scores of arc welders, 
have been recognized as models 
of efficiency. 

Sheet metal stampings from 
supplying manufacturers come 
into these welding departments, 
where they are inspected care- 
fully to meet engineering specifi- 
cations. 

Flash welders assemble the 
front and rear ends of the body 
in the first major operations. 
The Airflows first come into be- 
ing in the “jaws” of these giant 
welding machines. A new hydro- 
matic welder developed by De 
Soto engineers welds the rear 
floor pan into the rear section. 
Scattered throughout the various 
departments arc welders are at 
work on the _ sub-assemblies. 
Overhead conveyors carry the 
major front and rear assemblies 
to the flash-welding “jigs,” where 
they are welded together, placed 
on the “skid” rails and the body- 
units sent rolling on their way 
through the plant. 

The De Soto body plant has 
eight floors. Bodies moving 
through the plant are raised and 
lowered to and from the various 
floors on huge electric elevators, 
which operate on 
schedules. Every operation in 
the plant is timed to synchronize 





No Dust Can Enter 


Floor and side joints of Airflow De Soto bodies are sealed with rubber cement to prevent 


dust, water and gas fumes from entering the passenger compartment. 
troduced with Airflow single-unit body construction. : 
cement ‘‘gun’’ to seal the joints as the bodies move along roller conveyor lines. 


process was in 


Finch, Kriesel Named To 


Chevrolet Dealer Board 

St. Paul, Minn., July 12.—Otto 
E. Nonn, zone manager of the 
Chevrolet Motor Co. has an- 
nounced that John Finch, owner 
of the Finch Chevrolet Co., and 
Ralph Kriesel, president of Mid- 
way Chevrolet Co., have been ap- 
pointed to the board of directors 
in charge of administration of the 
| Chevrolet d ealers’ advertising 


split-second | 


with all of the other operations. | 


The initial and major welding 


operations take place on the first | 


floor, after which the body-units 
or “bodies in white,” as they are 
called in the plant, move to the 
second floor for metal finishing, 
the hanging of the doors and 
other assembly operations. 

From the second floor, the bod- 
ies go to the sixth floor 
they move through a steam bath 
and an alkali wash. These 
washes remove oil and greases 
and prepare the metal for the 
next step, the Parcoliting or rust- 
Clay contain- 


| ing chemical compounds is mixed 


with water and sprayed on the 
bodies, which are then baked in 
induction-type ovens. In the 
baking process, the steel absorbs 
the rustproofing chemicals. The 


| clay is washed off and the first 
| paint coat applied. 





| roof 


| process 


| through, 
|} and soundproofing. Dustproofing 
| is 
i | where the 
| paint coats. 


| joints 
| ment seal also keeps water and 
| gas fumes out of the passenger 


The Parcoliting 
is the first of several 
proofing processes the bodies pass 
including dustproofing 
added on the seventh floor, 
bodies receive various 
Cement is used to 
all of the floor and side 
in this process. The ce- 


seal 


compartment, 
Final paint coats are applied to 


| the bodies on the eighth or top 


floor of the plant. All of the 
paint spray operations take place 
on the upper floors because the 


| air on those floors is free from 
| dust 
| erators work 


and dirt. Paint spray op- 
in air-conditioned 
booths. Air-conditioning equip- 
ment in a giant penthouse on the 
supplies the booths with 
fresh, filtered air. 

The bodies are lowered from 
the eighth floor to the fourth 
floor trim lines where workers 
add soundproofing pads, uphol- 
stery and ornamental hardware. 


rustproofing 


where | 


second schedules. 


body plant. 


North Dakota Sales 
Show Six-Month Gain 


Bismarck, N. D., July 12.—For 
the first six months there has 
been an increase of 3,201 auto- 
mobile sales in North Dakota as 
compared with the first six 
months of last year. 

This year there have been 8,- 
260 new automobile sales in the 
last six months as compared with 
5,059 during that period last year. 

Maintaining approximately the 
same ratio as in previous months, 
passenger automobile sales in 
June continued almost double the 
figure of last year, 1,404 being 





Elevators that raise and lower Airflow bodies in the De Soto body plant work on 
This worker is shown pulling a body out of the elevator. 
rests on ‘‘skid’’ rails which slide over roller conveyor tracks. > 
Airflow bodies travel back and forth, up and down, a total distance of 
approximately three miles during the various manufacturing operations. 





This dust-proofing 
The worker uses a 


fund for the Great Lakes region. 

Eleven dealers constitute the 
board of directors for the terri- 
tory and have complete charge of 
all funds used for promotional 
activities which includes news- 
paper advertising, radio, moving 
pictures and _ special publicity 
features. 

Kriesel and Finch, both veteran 
dealers in St. Paul, were the only 
representatives chosen from this 
territory. 


Travels Three Miles 


lit- 
The y 
There are eight floors in the 


sold last June and 788 in that 


month a year ago. 


In the commercial vehicle divi- 
sion June sales were 270 last 
month and 148 in June a year 
ago, making the six month totals 
1,468 this year and 1,079 in 1934. 


Fight Sales Tax 

Richmond, Va., July 12 (UTPS).— 
Eight hundred merchants of the 
First congressional district of Ten- 
nessee met at West Memphis and 
voted to refuse payment of collection 
of the Hall 2 per cent sales tax. 
With A. B. Lewis as president, the 
organization will conduct a state- 
wide drive to kill the tax. 
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To MAINTAIN 


Hicgu PERFORMANCE 





BASED on the idea that the factory 
which originally built the engine is 
best equipped to recondition it, the 
Ford engine exchange plan was 
evolved. It was adopted two years ago. 

Today, the owners of more than 
one and three-quarter millions of 
Ford V-8’s, as well as owners of all 
4-cylinder Fords built since 1927, can 
drive into the local Ford dealer’s and 
take advantage of this plan. 

In the reconditioning process, such 
parts as cylinders and crankshafts 
are reconditioned on the same ma- 
ehines which produced the original 
accuracy and finish. Many parts such 
as pistons, pins, rings and bearings 
are replaced with new ones. All parts 
that go into the rebuilt assembly 
must pass the same rigid inspec- 


tions used for new production. The 


exchange engine gives the owner new 
engine performance. 

The owner also benefits in two other 
ways—he saves time and money. In- 
stead of being without the use of his 
ear or truck for several days while 
the engine is being overhauled, only 
a few hours are required to install 
the exchange engine. In money, the 
owner saves more than one-third of 
what local overhauling would cost. 
It is a modern and logical plan. 

In addition to the engine exchange, 
the Ford factory-reconditioning ser- 
vice includes the distributor, genera- 
tor, carburetor, fuel pump, clutch, 
shock absorbers and other units. It 
is the Ford method of making it easy 
and economical for Ford owners to 
maintain the high performance which 


is built into all Ford cars and trucks. 


Fornp MorTroeRrR COMPANY 
Dearborn, Michigan 


<2 
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Detroit Dealer Opens Second Feeder Station 


Building Gets Traffic 
Of Busy Intersection 


By E. M. . M. LUBECK 


Detroit, July 12.—Johns Brothers, Ford dealers, have 
opened their second neighborhood sales and service feeder 
station, a little over a mile from the main plant. The first 
station was opened several months ago. 

The new station is a model in layout and location. It 
is located at the junction of two heavily traveled streets, 
close to the Detroit Airport. Travel in every direction is 
intercepted by traffic signals so that to the passing 
motorist the plant is a seen.©@— _ 

There are no conventional gaso-| . 2 sold to the crowd attracted 
ting and ll dispensing stations py the blaze of lights, One car 
with the new station for the regu- | 795 sold the first night. a of 
jation “motor car supplies or| Poth new and used cars sent ore 
ee have been satisfactory. Gas and 


Second Outlet Sought ; ; as 
; . .»_| Oil sales are keeping the station 
The success of the first neigh | busy. 


borhood feeder station and the| 
increasing amount of business it| 


One Car Display 


has developed | The building displays one car. 
since its open-| It is set far back from the street 
ing led the/corner, with easy access to the 
Johns Brothers| six National Pump Corp. gasoline 


pumps. The gasoline islands and 
the platform is large; giving lots 
of room and making it easy for 
the motorist to drive in. The 
station office is in front and is 
partially used as a display room 
for accessories and supplies. 

To the left of the gasoline office 
is the greasing and minor service 
department. It is complete in 
every respect, Two hoists, one a 
U. S. Hoist and the other a Globe 
take care of either knee action 


to seek another 
outlet for sales 
and service. The | 
proposed loca-| 
tion of the new 
plant was care-| 
fully checked 
for neighborhood 
business on both | 
sales and serv-| 
ice as well as 
for the possibilities of attracting 
passing traffic. A check up dis-| 








This is the second quickie sales and service station to be opened by Johns Brothers, Ford dealers in Detroit. 


the main plant, the new station affords another outlet for cars. 


closed the potentiality of business, or other types of cars for greas- 
from several angles. | ing or chassis repairs or brake 

That the program of illumina-| adjustments. The greasing equip- 
tion was important is evidenced by | ment is the Gulf lubricating serv- 
the fact that on the opening night | ice and according to Ray Glinske, 
8,500 gallons of gasoline were| manager, who is in charge of the 


pumped and 40 gallons of oil| station, a large number of grease 


UNIFORM 
NEIGHBORHOOD 
STATIONS 


@ Uniform Porcelain Enamel Stations are more quickly identified with 





| tice 


the cars they sell... prospects and sales are increased. Building invest- 


ment is less when ten or more stations are built at a time. Two reasons 








jobs are being made daily indicat- | 
ing that the neighborhood has | 
been in need of a station of this | 
character. Service is being rend- 
ered on all makes of cars. The 
station is open until 10:30 p.m. 


on both service and gasoline sales. | 
| Connecticut dealers 


Ignition Specialist 

Every kind of minor service 
job can be handled. A Ford-West- 
inghouse motor analyzer enables 
the station to handle the jobs 
quickly. Spark plug cleaners are | 
also included in the equipment | 
as well. All major repair jobs | 
are sent over to the main station. 


| tor Vehicles and will be extended 
| to other cities in the near future. 


A little over a mile from 


The location was carefully checked before the building went up. 


Johns Brothers is the only 
dealer operating two feeder sta- 
tions in Detroit at the present 
time. Gossip in the dealer ranks 
in Detroit indicates, however, that | 
several other dealers who have 
been operating one feeder station, 
are getting ready to build others 
of the one-car show room and | 
service type because of the suc- | 
cessful operations of those already | 
set up. 


Commission Has Not Set 


Date for N A D A Hearing 


Washington, July 12.—Although | 
informal conferences have been 
held between representatives of 
the National Automobile Dealers | 
Assn. and officials of the Federal 
Trade Commission, with respect | 
to the former’s proposals in con- 
nection with a voluntary code of | 
fair trade practice, no date has 
been set as yet for the formal 
open hearing, it was learned here 
this week. 

Since the giving of 30 days’ no- | 
by the Federal Trade Com- | 
mission is obligatory, it is possible | 
that the open hearing may not be 
held until early this fall. 





: ; : Under the direction of J. Reed | 

for consulting with Austin. Lane, NADA counsel, the Wash- | 

ington office is busy gathering a | 

T 4 t A U S T | N C 0 M p A 5 great amount of detailed data 

Y which have a bearing upon the 

Engineers and Builders—16112 Euclid Ave., Cleveland, O. future course of the automobile | 

Offices in Principal Cities—-Detroit, Michigan, 2842 West Grand Boulevard. dealer group in its relationship 
to the Federal Government. 








| view of highway. 


'C. A. Flynn Takes 


| matched 


oLosmOBite | 





Mack Markovitz, Oldsmobile dealer in Hempstead, N. Y., is a convert to the quickie Sales and Service plan. 
handsome new plant which supplies quick service to all makes and at the same time merchandises Olds. 


Com pulsory Inspection Law 


Called Deale 


Hartford, Conn., July 12. 

and service 
station operators have an oppor- 
tunity to build up a large volume 
of additional service business 
through the new state law re- 
quiring semi-annual inspection of 
all motor vehicles. Inspections 
were started at Hartford July 5 


5 | 
| by the State Department of Mo- 


Many garages are offering to | 
inspect cars and put them in con- 
dition to meet the scrutiny of the 
official examiners. For the bene- 
fit of garagemen and the general 
public, the following information 
as to the scope of the inspection 
has been made public by Chief 
Engineer Wilbur L. Cross jr., of 
the Motor Vehicle Department: 


Registration 


Registration and operator’s li- | 





cense—-Name, address or descrip- 
tion of motor vehicle must be 
correct. Check up on _ motor | 
number or manufacturer’s num- | 
ber. 

License plate—-If badly bent, | 
mutilated or illegible, get new | 
plate. Be sure plates do not| 
swing, and that they are mounted 
where they are properly illumi- 


nated by tail light. 

Horn Must be working 
weak, Sirens will be rejected. 

Windshield—Visibility must not | 
be impaired by being broken, 
cracked or discolored. 

Windshield wiper-—-Hand or 
power-operated acceptable. Be | 
sure blade is in good condition. 

Muffler — Will be rejected for | 
muffler cut-out, loose exhaust- 
pipe connections, or leaks at any 
location in exhaust system. 

Tail light — Lens must be red, 
and must throw a clear light on 
license plate so that plate is legi- 
ble at night for a distance of 50 
feet. 


not 


Mirror Needed 
Mirror—Vehicle must have mir- 
ror, not too small or in bad con- 
dition, damaged or loose, and 
must give operator clear reflected 


Tires—-Will be rejected if they 
are in such bad condition that 
tube is showing, or if tires are 
worn to last two plies of fabric. 

Wiring—-Be sure insulation is 
in good condition and that cables | 
or wires are not frayed. 

Headlights—-Will be rejected if 








| light 


| Trucks 


| Muehl, 
| Inc., 
| president of the company. 


Oldsmobiles Sell Here 


va 
me 


p ai si Pi bMS) oe os ee 


‘aad 
g ieee * did ic im ey istl Vane 
{ 


i ¥ Ce vA 
one 


o 
bi J ici 


—_— ros 


Above is shown his 


r Opportunity 


) straight ahead of vehicle for a 
distance of at least 200 feet. 

Lighting—Be sure stop 
in good _ working 

see that parking lights 
are o. k. If vehicle has a 
spot light, such light must be 
projected directly on the ground 
at a distance not exceeding 60 
feet in front of and to right of 
center of motor vehicle when ap- 
proaching vehicle is in_ sight. 
Running lights must be in good 
order. 


light 
is order. 
Also 


Steering Check 
Steering — Steering wheel play 


| must not be in excess of two and 


one-quarter inches on passenger 
ears and light trucks, and on 
other commercial vehicles not in 
excess of three inches. Be sure 


We want pictures of 
Neighborhood Sales-Service 
or “Quickie” Stations eper- 
ated by our dealer readers. 


If you operate or know of 
one in your town will you 
write the Editor of ADN? 


Look 
bent 


parts are not badly worn. 
for broken spring leaves, 
axles, etc. 

Brakes 
delivery 
with two-wheel 


Passenger cars and 
trucks equipped 
brakes must be 


| able to stop within 46 feet at 20 


miles per hour, and if equipped 
with four-wheel brakes, must be 
able to stop within 30 feet at 
20 m. p. h. The performance of 
trucks will be determined on the 
basis of the type of vehicle, con- 
struction number and type of 
brakes according to a schedule 
that will be submitted later. 
Hand brakes—Performance for 
light trucks and passenger cars 
shall be 60 feet at 20 m. p. h. 
with capacity of 4,000 


pounds or more, 80 feet at 20 


m. p. h. 

Reflectors and directional sig- 
nals—Be sure they comply with 
state law. 


Agency For Cadillae 
Toledo, O., July 12.—C, A. Flynn 
of White Plains, N. Y., has taken 
over the interests of George H. 
in the Maumee Motor Co., 


here and has been made 


illegal, broken, cracked, un- , Raa 
matched or improperly installed| The concern handles Cadillac, 
lenses. -eflectors must be| LaSalle and Oldsmobile motor 


and in good condition. 
Bulbs must not be in excess of 
32 candlepower. Check up on| 
wiring, switches 
Be sure lights are properly fo- 
cussed. State law requires that 
headlights throw sufficient light 
ahead to show any person, ve- 
hicle or object upon the roadway 


ears in Toledo and vicinity. 


Flynn has spent 25 years in the 
merchandising of fine cars, the 


and mounting. | greater part of which has been in 
Westchester county, 
He left one of the largest distri- 
buting agencies in western New 
York to take over the Toledo 
agency. 


New York. 





But 


Washington, July 12. 
sale financing of automobiles this 
May totaled $135,510,277, which 
was less than the total estab- 
lished during April but was more 
than the aggregate of wholesale 
financing during May of last year. 
The April, 1935, figure was $163,- 
235,442; that for May, 1934, $125- 
529,739. 

A substantial increase is re- 
vealed in the total of wholesale 
financing during the first five 
months of this year against the 
same period last year. The totals 
are, respectively, $652,519,191 and 
$452,223,265. The total for the 
full year 1934 was $907,314,729. 

These figures have been com- 
piled by the United States Bureau 
of the Census on the basis of 
reports from 456 identical organi- 
zations. 

The number of cars involved 
for May was 312,186 compared to 
320,855 for April and 273,320 for 
May, 1934. For the first five 
months of this year the total of 
cars involved was 1,249,800 against 
955,535 for the corresponding pe- 
riod of 1934 and 2,418,699 for the 
entire year. 

Retail financing this May aggre- 
gated $113,601,251, which was 
slightly under the April 
but was more than the total for 
May, 1934. Of the $113,601,251, 
$70,175,835 involved new 


523 unclassified. 

Retail financing in April had 
reached an aggregate of $118,663,- 
485, while the same figure for 
May, last year, was $103,794,935. 
Total retail financing for the first 
five months of this year was $461,- 
320,613, which compares with $352,- 
322,872 in 1934 and $893,174,917 
for the twelve months of last 
year. 


Automotive 
On the Air 


MONDAY, JULY 15 
2:30 P.M.—DODGE (Columbia), 
emy Day 
6:45 P.M.—SUN 
Thomas. 
7:45 P.M.—PIHILCO (Columbia), Boake Carter. 
8:30 P.M.—FIRESTONE (NBC, Red), 
Voice of Fireston mixed chorus 
William Daly's 
9:00 P.M.—SINCLAIR (NBC, Blue), Sinclair 
Greater Minstrels—minstrel show with Gene 
interlocutor, 


Dodge Econ- 


OIL (NBC, Blue), Lowell 


and 


symphonic 


Arnold, 


TUESDAY, JULY 16 
645 P.M.—SUN OIL (NBC, Blue), 
Thomas 
7:46 P.M.—PIIILCO (Columbia), 
9:30 P.M.—FORD (Columbia), 
Pennsylvanians and Colonel 
Budd 
TEXAS (NBC, Red), 
Fire Chief orchestra; 


Boake Carter. 


guest singers 


WEDNESDAY, JULY 17 
645 P.M.—SUN OIL (NBC, Blue), 
Thomas 
7:45 P.M.—PHITCO (Columbia), Boake Carter, 


Lowell 


THURSDAY, JULY 18 
645 P.M.—SUN OIL (NBC, Blue), 
Thomas. 
7:45 P.M.—PHILCO (Columbia), 


Leweil 
Boake Carter. 


FRIDAY, JULY 19 

6:45 P.M.—SUN OIL (NBC, 
Thomas. 

7:45 P.M.—PHILCO (Columbia), 

8:00 P.M.—CITIES SERVICE (NBC, Red), 
Cities Service Concert—Jessica Dragonette, 
soprano; Cities Service quartet; Frank Banta 
and Milton Rettenberg, piano duo; Rosario 
Bourdon’s orchestra; The Game of the 
Week—baseball talk by Ford Bond, 
BOCONY VACUUM (Columbia), 
Sketchbook with Johnny Green's 
Virginia Verrill, singer, and 
Morley. 

10:00 P.M.—STUDEBAKER (Columbia), Rich 
ard Himber and Studebaker Champions, 

10:30 P.M.—GOODRICH (NBC, Red), 
Mights in Silvertown—featuring Joe 
comedian, with B. A. Rolfe and his 
tewn orchestra; Tim and Irene; 
Monree, soprano; Teddy Bergman; 
Duey; Peg LaCentra; Goodrich 
Choir. 

12:30 P.M.—STUDEBAKER (Columbia), 
ard Mimber and Studebaker Champions, 


Blue), Lowell 


Boake Carter. 


Socony 
orchestra, 


Cook, 
Silver 

Lucy 

Phil 


SATURDAY, JULY 20 
920 P.M.—SHELL OIL (NBC, Red), 
Shell Chateau, starring Al Jolson; 
artists; Victor Young's orehestra 


The 
guest 


SUNDAY, JULY 21 

6:38 P.M.—ACME (Columbia), 
McConnell. 

8:30 P.M.—GULF (Columbia), Gulf Headliners 
with James Melton, tenor; Revelers quartet; 
Hallie Stiles, soprano; Piekens Sisters and 
Preak Tours’ orchestra. 


Smilin’ Kd 


figure | 


cars; | 
$41,462,893 used cars; and $1,962,- | 





The | 


string orchestra. | 


Lowell | 


Fred Waring’s | 
Stoopnagle & | 


Eddy Duchin and his | 


Christopher 


Circus 


Modern | 
| 


Rich- 
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May Wholesale C 


Shows Drop From April 


is Above May ’34 


- Whole- | 


Dayton New Car Sales 

Increase 47% Over 1934. 

Dayton, O., July 12.—New car 
sales in Dayton and Montgomery 
county for the first six months of 
1935 established a new high at 
4,199 units, compared with 2,856 
cars the first half of 1934, an in- 
crease of 1,343 automobiles, or 47 
per cent. 

Registrations during June to- 
taled 673 cars against 709* units 
in June, 1934, a decrease of 36 
cars, or five per cent. Although 
June showed a decrease from a 
year ago, sales made a favorable 
showing considering that volume 
in June, 1934, was highest for 


Side View—Modern Mohair Velvet 
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that month on record. May sales 
were 618 cars. 

Chevrolet June _ registrations 
were 275 compared with 221 in 
June, 1934; Ford, 139 against 233; 
Plymouth, 56 against 98. Others: 
Pontiac 49; Oldsmobile 37; Dodge 
25; Buick 13; Graham 11; Terra- 
plane 10; Chrysler eight; Stude- 
baker eight; Packard seven; La- 
Salle five; De Soto five; Nash 
four; Lincoln one; Reo one; Cad- 
illac one; LaFayette one; Willys 
one; Hupmobile six. 

Truck registrations in June 
were 52 compared with 62 a year 
ago. May sales were 61, 


Aid Fire Fighting 
Clintonville, Wis., July 12—A 
new unit for high speed fire lane 
maintenance has been developed by 
the Four Wheel Drive Auto Co, in 
and state 

engineers. 


collaboration with federal 
department 


* Kair 


forestry 





Millions of Miles Covered 


F inancing $135,510,277 


With L. A. Police Buicks 


Flint, Mich., July 12.—The Los 
Angeles police department has 
increased its Buick fleet by 47 
1935 models, W. F. Hufstader, 
general sales manager of the 
Buick Motor Co. announced today. 
Seven of these new cars, sold by 
the Howard Automobile Co., Los 
Angeles, are model 67 for use of 
the police department, executive 
staff, while the remaining 40, 
model 47, carry on the work of 
retiring Buicks in the radio divi- 
sion. 

“The first Buicks were  pur- 
chased by the department in 
1923,” Hufstader said. “The orig- 
inal order for three cars grew to 


AND 





fleet proportions. In the spring 
of 1931, 41 Buicks were purchased 
from the Howard organization to 
inaugurate the department’s radio 
patrol. Later this number was 
increased to 50. Within 24 
months after the beginning of 
the radio activities the fleet had 
covered 6,142,477 miles and an- 
swered 292,490 broadcast calls in 
an average of two minutes and 
40 seconds. 

“The latter cars which in turn 
are being succeeded by the new 
cars, have piled up approximately 
6,000,000 miles with some of the 
individual cars having a record 
of more than 140,000 miles.” 


Cooler” 


Side View—Old-style “‘Plush” 


New, low-pile surface 


makes Modern Mohair Velvet 


upholstery much cooler 


OLD-STYLE plush was a grand old 


fabric in the days of high, stiff auto- 


mobiles. Durable and serviceable. 


And good style too! 


_ 
Today, motor cars are low, stream- 


lined, and comfortable. And so is 


Modern Mohair Velvet upholstery— 


the successor to old-style plush. 


Old-style plush had a high pile 


surface that may have looked warm 


to some people. Modern Mohair Vel- 


vet, however, has a very low pile that 


looks cooler, is cooler, and at the 


same time retains all the practical 


virtues of old-style plush. Besides, it 


is better-looking, doesn’t stick or 


tickle, and tailors beautifully. 


Mohair itself is an ideal all-weather fibre. In 


warm weather, it has the property of conducting 


heat away from the body. That’s why men for 


many years have worn suits made of mohair when 


they want to be cool and comfortable. And that’s 


another reason why Modern Mohair Velvet is 


cooler for hot weather driving. 


When you consider that these advantages have 


been gained without sacrificing the exceptional 


wearing quality and ease of cleaning that have 


Makers of 


A cool, luxuriously modern interior trimmed with Modern Mohair Velvet 


always characterized these fabrics, it is no wonder 


that Modern Mohair Velvet ranks as America’s 


number one motor car upholstery. 


COLLINS & AIKMAN 
CORPORATION 


200 Madison Avenue, New York City 
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Must Register All Cars 


Not Accepted as Trade-Ins 





Jacksonville, Fla., July 12.—The, 
practice of “dumping” used cars| 
into the state of Florida by non-| 
resident dealers and also the} 
caravaning of used cars pur-| 
chased out of the state by Florida 
dealers is now subject to close| 
regulation, as the result of a re- | 
cently passed law. 

This new law provides for all 
used cars brought into Florida, 
by out of state dealers or their | 
agents or by dealers doing busi- | 
ness within the state, for the pur- | 
pose of sale or resale (except as | 


vide a bond for each car so sold 
or offered for sale, to protect the 
purchaser for any damage, loss 


or expense that may be sustained | 


by reason of: 

“Improper or defective title 
or by reason of fraudulent mis- 
representation or breaches of 
warranty as to freedom from 
liens, quality, condition, use or 
value of the used car being 
sold.” 


Six Dollar Fee 
A fee of $1.00 will be charged 


a trade-in as part of the purchase | for each registration and a $5.00 
price of a new or another used fee to cover each bond filed and | 
car), to be registered with the| approved by the Motor Vehicle 


Motor Vehicle Commissioner and | 


Commissioner. 


The bond must 





the dealer or vendor must pro-| be furnished on each such used | 





car sold or offered for sale and 


| is to be in an amount of the full 


sales price but not to exceed the 
sum of $1,000 on any one sale. 

Another section of the law re- 
quires that every person, firm or 
corporation upon sale and deliv- 
ery of any used car shall within 
24 hours deliver to the purchaser 
a certificate of title, endorsed ac- 
cording to law. 

Heavy Fines 

Failure to comply with the pro- 
visions of the law prevents the 
dealer or vendor, his successors 
or assigns from recovering a car 
so sold or any of its purchase 
price through the courts. In ad- 
dition such vendor or dealer upon 
conviction for violation of any of 
the provisions of the law is 
deemed guilty of a misdemeanor 
and will be punished by a fine of 
not less than $100 and _ “not 
more than $500 or by imprison- 
ment for not less than 30 days 
or more than six months, or by 





both such fine and imprisonment. 

It is estimated that there 
were at least 6,000 used cars 
dumped into Florida during the 
past winter season, by non-resi- 
dent dealers and by dealers 
within the state, who purchased 
used cars in other states and 
caravaned them into Florida. 
This practice not only operated 
to the detriment of the legitimate 
dealers but likewise was a detri- 
ment to consumer interest, as it 
created a supply of used cars far 
in excess of the demand, thus de- 
preciating the value of used cars 
in the hands of the dealers and 
the value of the used car which 
the prospective customer had to 
trade. 

Phink Law Will Help 

It is the belief that this new 
law will prevent the dumping of 
used cars into the state since it 
will be difficult to get a surety 
or sureties who will be willing to 
write a bond on each used car 





WHEN YOU ORDER YOUR CARS 


mping Practice 





that was imported into the state, 
covering fraudulent misrepre- 
sentation, breaches of warranty, 
etc. Unless the bond is furnished 
it will not be possible to offer for 
sale, to title nor license these out- 
of-state used cars. The pro- 
visions of the law do not apply 
to used cars traded in by an out- 
of-state owner on either a new or 
another used car. 

The pledged co-operation to 
state officials of Florida dealers 
plus the fact that proof of com- 
pliance with the law must be 
furnished before license tag or 
title can be issued provides easy 
and sure methods of compelling 
compliance with the law. 


Three Chrysler 
Units Report 
Unchecked Sales 


Detroit, July 12.—With Inde- 






















FROM THE 


@ “We are the ones most vitally 
concerned with having Safety Glass 
All-Around, for we ride in back, 
where windows are the hazard. If 
you really want our goodwill and 
our business, you will make it easy 


FACTORY” 


for us to get the thing we want by 
having cars on your floor, ready for 
delivery, with Safety Glass in the 
windows. Unless you do, we are 
very likely to buy our next car 
from one of your competitors.” 


LIBBEY: OWENS-FORD GLASS COMPANY, TOLEDO, OHIO. 


LIBBEY: OWENS: FORD 


SAFETY GLASS 





pendence Day and its after-ef- 
| fects acting as unavoidable handi- 
| caps in automobile sales, deliver- 
| ies made by Dodge dealers dur- 
|ing the week ending July 6, 

maintained a lead of 25.4 per cent 
| over sales recorded for the cor- 
| responding week of 1934. 

Retail deliveries for the week 
| ending July 6 were as follows: 
| Passenger cars, 6,907; trucks, 
| 1,126; total for the 5-day week, 
| 8,038 deliveries, as against 6,408 
| sales made in the same week of 
| last year. 
| Dealers’ deliveries between Jan. 
|} 1 and July 5 of 1935 are given as 
| 171,078 Dodge and Plymouth pas- 
| senger cars and 28,553 Dodge 
commercial cars and trucks; the 
| total of deliveries made between 
Jan. 1 and July 6 thus is 199,631, 
as against 129,028 deliveries made 
in the like period of 1934. 

Retail deliveries of Chrysler 
and Plymouth cars totaled 4,292 
| units during the same week. Of 
| this total of 4,292 units, 3,264 were 
| Plymouths and 1,028 Chryslers. 
| In the 27 weeks of 1935 ending 
| July 6, Chrysler dealers delivered 
86,014 























| at retail Plymouths and 
| 24,538 Chryslers, a grand total of 


j 
| 
} 110,552 units. 
| 




































|'Committee Looks For 
Greatest Aircraft Show 

Detroit, July 12.—-With every 
display space taken, the Aircraft 
show to be held here the week 
of July 22 looms up as the big- 
| gest show on record, according 
| to George Mason, secretary of 
| the American Aircraft Show 
| Assn. Seventy-five new planes 
will be shown. 

Mason also reports that over 
500 planes will visit the city and 
the show from out-of-town points, 
including several hundred sea 
planes which through the cour- 
tesy of the Detroit Yacht club 
will be moored in the yacht club 
basin. An additional feature will 
| be the assembling of the famous 
“99” Club composed entirely of 
women fliers, who will also hold 
a convention during the week. 

One hundred fifty aviation ed- 
itors of the magazines and avia- 
tion columns of the daily news- 
papers of the country will hold a 
two-day session during the week 
at the Book-Cadillac hotel. The 
editors will visit the various avi- 
ation fields around Detroit, in- 
cluding Selfridge Field, and also 
be guests of one of the steamboat 
lines for a trip down the Detroit 
River and return. 


ATA Bureau Progresses 

Washington, July 12.—Preliminary 
plans for the service bureau, to be 
launched by the American Trucking 
Assn. Ine., when the Federal regu- 





latory bill is enacted, now are being 
perfected, it was announced at ATA 
headquarters here this week. 

The services to be rendered, it is 
expected, will save individual oper- 
ators hundred of dollars in meeting 
the requirements of the new law. 

A bulletin service which will keep 
the carriers advised of what is going 
on at the Interstate Commerce 
Commission, to be issued two or 









three times a week, will be one ef 
the feature activities of the burean. 
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Illinois Legislature Passes 5 New Motor 


Registration Fee Cut; 
Trattic Laws Rewritten 


Chicago, July 12.—With the sig- 
nature of Gov. Henry Horner, a 
bill providing a cut in state license | 
fees is now a law. Motor vehicles | 
of less than 25 SAE horsepower | 
are to be charged $6.50 a year | 
instead of $8, as formerly; those 
of 25 to 35 horsepower, $10.50 in- 
stead of $12; those of 35 to 50 
horsepower, $17 instead of $20, 
and those of 50 horsepower and 
upward, $22 instead of $25. The 
new scale will be effective start- 
ing with next year’s registrations. 

Gov. Horner also affixed his 
signature to a new traffic code 
aimed at relieving congestion on 
the highways through specifying 
minimum speeds. He vetoed a 
bill removing the 45-mile-an-hour 
maximum for motor travel. 

Another bill receiving the gov- 
ernor’s signature calls for com- 
plete safety plate glass equipment 
on all new motor vehicles carry- 
ing passengers for hire, next year | 
and thereafter. He has also ap- 
proved a law permitting cities of | 
40,000 and higher population to 
pass compulsory motor vehicle in- | 
spection ordinances. 

Protection to motorists against | 
guest riders, including hitch hik- 
ers, is contained in the approved | 
measure whereby a driver may | 
not be sued for damages by his | 
guests unless willful misconduct | 
on his part causes them injury. 

Hits Tax Evaders 

Motorists who buy their cars| 
across the state line in order to | 
escape the new 3 per cent Illinois | 
sales tax are to be checked 
through an amendment to the 
certificate of title law compelling 
them either to produce their cer- 
tificates of title or to stand for 
a $15 investigation charge by the 
state if it so desires. 

Manufacturers whose contracts 
call for fixing the retail price of 
their merchandise are protected 
by a law giving them permission 
to enforce the contract. An 
amendment to the fraudulent ad- 
vertising law was also passed, 
specifying radio broadcasts, win- 
dow displays, cards, tags and 
price tickets as media, in addition 
to newspapers as media in which 
misleading advertising may not 
be used. | 


Geo. F. Balk Sales Co. 


To Reorganize Personnel 


Detroit, July 12.—Due to the re- 
cent death of Geo. F. Balk, the 
Geo. F. Balk Sales Co. jobbers of 
automotive equipment and sup- 
plies of this city has been reor- 
ganized as to personnel but will 
retain the firm name, it was said 
today. 


Geo. Pulford, of the West- 
minster Auto Supply Co., has been 
selected as president. Active man- | 
agement will be in the hands of 
J. E. La Comb who has been 
named _ secretary and_ general 
manager. La Comb has _ been 
active in the automobile equip- 
ment business here for 25 years 
and has been variously connected 
with the Ohio Rubber Co. and 
the Automobile Equipment Co. of 
Detroit. 

Other officers are W. D. Mc- 
Gregor, Ford dealer of Windsor, 
Ont., who will act as vice-presi- 
dent and treasurer; Gene Bullock, 
Automobile Equipment Co., assist- 
ant secretary; and Joseph 
Dougherty, formerly of the Gen- 
eral Sales Co., who will be assist- 
ant treasurer. 

The George F. Balk Sales Co. 
was one of the first automotive 
jobbers to open up a service de- 
partment for its dealers and car 
owners. The firm is Detroit distri- 
butors for Willard batteries, Trop- 
icAire Heaters, Philco Auto 
Radios, Buell Air Horns, Lyon 
Wheel Discs, Kamlee Auto Trunks, 
AC Products and a large number 
of other equipment specialties. 
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Packard Now Offers 


120 Touring Coupe 
Detroit, July 12.—Touring coupe 
is the name given a new body 
model of its 120 car by the Pack- 
ard Motor Car Co. This new body 
type now available at many points 
throughout the country, is ex- 
pected to become nearly as popu- 
lar as the 120 touring sedan. 
The car is provided with a 
built-in trunk compartment at the 
rear which has ample carrying 
space for luggage and a spare 
tire compartment below. There 
are two wide doors giving easy 
entrance and exit and comfortable 
seating capacity is provided for 
five. 


Plymouth Auto Engine 


Completes Air Tests 
Detroit, July 12.— Moving the 
mass production, low-priced air- 
plane a step closer to realization, 
the United States Bureau of Air 
Commerce has just completed 
official tests of the first standard 
automobile engine to be inspected 
for a government certificate per- 
mitting its use in aircraft. 

The government’s required 50- 
hour aircraft engine test as well 
as the 100-hour 
test were successfully completed 
here on a standard 1935 Plymouth 
engine. Melvin J. Perrin, inspec- 
tor of the United States Depart- 
ment of Commerce, supervised 
the government test. The tests 
were conducted in the Chrysler 
Motors dynamometer laboratories 
under an arrangement with the 
Amplex Division of Chrysler 
Motors. 

Official records of the grueling 


manufacturer’s | 


test are being forwarded to 
Washington, where they will be 
reviewed by officials of the Bu- 
| reau of Air Commerce before the 
| granting of an Approved Type 
Certificate. Such certificates are 
| required by government regula- 
tion before an airplane or engine 
can be offered for sale to the 
public. 


GM Loans Cops Cars 


Atlantic City, N. J., July 12.—A 
fleet of 35 cars was placed at the 
disposal of the International Assn. 
of Chiefs of Police by General 
Motors for use as official cars 
during the annual convention here 
| this week. The cars, including Chev- 
rolets, Pontiacs, Oldsmobiles, Buicks, 
LaSalles and Cadillacs, provided 
transportation in Atlantic City for 
the official delegates and members of 
their families. They were officially 
accepted for the duration of the 
convention by Peter J. Siccardi, 
chief of police of Bergen County, 
N. J., president of the association. 
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Measures 


Electric Auto-Lite Co. 
Wins Infringement Suit 


Toledo, O., July 12.—The Elec- 
tric Auto-Lite won a favorable 
verdict in a patent infringement 
suit brought by the Hammond 
Clock Co., Chicago, through a 
ruling made by Federal Judge 
George P, Hahn here. 

Judge Hahn ruled that the pat- 
ent granted to Joseph I. Liner, 
now an employe of Auto-Lite, 
which covers a certain type of 
clock motor, was invalid. Liner’s 
patents were purchased years ago 
by the Chicago concern. 


Booster Headquarters 


Chicago, July 12.— Headquarters 
for the Automotive Booster Clubs 
during the Automotive Service In- 
dustries show at Atlantic City, Dec. 
9-13, will be at the Madison Hotel, 
according to Richard H. Sheridan, 
secretary. 


BETTER THAN COUNTING SHEEP! 


Some sunny day get your back to the bark of a shady tree beside a highway — any high- 
way —and count the cars rolling by. Count and count and count—and if, after you nod 
off into a nap, you dream that most of the cars you counted had Borg & Beck clutches 
—you won't be far from wrong. 


This drowsy way of killing time brings out a simple truth — Borg 
& Beck clutches are good. They must be, to be selected as standard 
equipment by so many car builders. 


We've worked long hours—and many years—to make our 
clutches so nearly perfect that motorists can take them for granted. 
So dependable that hardly anybody ever asks who made the 
clutch. Manufacturers appreciate this dependability. Dealers appre- 
ciate it. And naturally car owners get more pleasure in their driving. 


Good clutches delivered on time ... that’s about all there is, or 
need be, to the Borg & Beck story. 


THE BORG & BECK COMPANY 


Division Borg-Warner Corporation 


SS Te 


Poe 
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Expect Cummins Passenger Diesel in Few Weeks 


| Road Engineers 


New Diesel Engine 
| 


| | 
| 


High Speed and Economy 


Feature 3,774 Mile Trip 


Columbus, Ind., July 12.—While | 
Clessie Cummins, famous Diesel | 
engineer of this city, was making | 
final road tests of his new oil 
burning passenger car Diesel on | 
a coast-to-coast tour, his factory 
research staff prepared to send | 
the second of the lignt weight 
six-cylinder power plants. into 
highway service. 

Following receipt of word from 
the head of the Cummins Engine 
Co., that his 3,774 mile cruise 
across the United States had been | 
completed at a cost of $7.63 and | 
that only a few minor engine | 
changes were believed necessary | 
before actual production was be- | 
gun, factory officials here stated | 
the first of the Cummins pas- | 
senger cars might be expected in 
service within a few weeks. 


Roundabout Way 


The latest Cummins 
continental record for economy | 
was established in a drive by 
Cummins himself and Fritz Due- 
senberg of Indianapolis who left 
New York on June 17 and arrived 
at Los Angeles on July 5. Their 
route, covered much the same as 
“John Doe would drive it” as| 
Cummins said, lay via White} 
Sulphur Springs, W. Va., Colum- | 
bus, Ind., Chicago, Omaha and | 


trans- | 


| to 


| The 





Cheyenne. The chassis used for 
the run was the standard Auburn | 
851. 

Although no announcement has 
been made, it is expected the 
Diesel manufacturer will contract | 
with one of the present automo- | 
bile companies to supply chassis 
for his forthcoming car which 
will in all probability bear the 
Cummins name, or at least, a 
combination of names so arranged 
as to identify the machine with 
the Cummins line. 

Uses Furnace Fuel 

Crossing the country on 109| 
gallons of ordinary furnace fuel 
purchased at prices ranging from | 
4% to 8 cents a gallon depending 





| two occasions 


| engine 


upon locality, the inventor made 
no effort to avoid heavy city 
traffic or mountainous trails or | 
proceed at speeds considered | 
more economical. Top of around | 
80 miles an hour was reported, | 
and the 50-mile stretch from Mad- | 
ison to Columbus, Ind., .be said, | 
was covered at a steady 75-mile- | 
an-hour clip. On the 6520-mile| 
jump from Chicago to Omaha the 


| Diesel averaged 50 miles an hour, | 


the crew reported. 


Two Types Planned 

Two types of motor of the new 
series are planned, it was announ- 
ced, the passenger car model to} 
be of aluminum with another of 
cast iron for truck and bus duty. 
aluminum job _ installed 
the present test car was said by | 
the designer to weigh 800 pounds 
with all fixtures in place—80 
pounds more than the engine it 
replaced. When finally ready for 
production, Cummins said, he| 
expects to have the weight down 
to the gasoline motor basis. The 
commercial service motor, he 
estimated, would weigh approxi- 
mately 1,200 pounds. The motor 
develops 85 horsepower at 2,200 | 
r.p.m. 

Although the Cummins factory 
here has been vastly enlarged on} 
in the last three 
years, it is not expected that/| 
Cummins will attempt any great 
volume of production on his new | 
inasmuch as his plants} 
are already taxed to capacity | 
producing his larger engines for 
marine, locomotive, industrial and 
heavy duty highway work. Those 
close to the operation believe 
arrangements will be made with 
the manufacturer supplying the 
chassis to assemble the motors 
also with the exception of the 
fuel pump and injector appliances 
which will be produced in the 
local factories. 
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| These include 12 model Napoleonic 


| Ship 
who form the 


| particularly for American boys. 


| was 


CUMMINS ENGINE CO 


COLUMBUS IK 


This is the light truck Diesel power plant, installed in an Auburn standard chassis which 
carried Clessie Cummins and Fritz Duesenberg across the continent. 


F isher Body Craftsmen 
Will Convene in Quebec 


Detroit, July 12.—Quebec will | 
be the scene of the fifth conven-| 
tion of the Fisher Body Crafts- 
man’s Guild, Aug. 21-24, inclusive, | 
it was announced today by Will-| 
iam A. Fisher, president of the} 
educational foundation and a 
vice-president of General Motors | 
Corp. 

Sixty-nine boys, the most skill- | 
ful young craftsmen of the North 
American continent, will attend. 


coach builders, six of whom will | 
receive $5,000 university scholar- 
ships at the annual banquet the 
second night, 18 regional winners 
selected in the apprentice class 
competition, and the 39 scholar- 
winners of previous years 
xuild alumni, 
Meet in Montreal 

The youths will gather in Mon- | 
treal. Following a day of sight- 
seeing, they will board a steamer, 
traveling down the St. Lawrence 
to the City of Quebec. The re- 
maining three days will be spent 
in visiting various point of 
interest in the historic walled | 
city, with trips to the Island of | 
Orleans and Ste Anne de Beaupre. | 
Convention headquarters will be| 
at the Chateau Frontenac, where 
the award dinner is to be held. | 


The decision to hold the 1935 
convention in Quebec was reached 
by Fisher and R. S. McLaughlin, 
who is president of the Canadian 
section of the Guild and president | 
of General Motors of Canada, 
Ltd., in view of the educational | 
aspects afforded by such a trip, 





Visit Quebee 
“A visit to Quebec is like a 
trip to the old world,” Fisher 
states. “There is perhaps no other 
place on the North American con- 


| tinent as quaint as this French- 


Canadian city, or so rich histori- 


which the Fisher Body 


flourished in cities that looked | 
much the same. 

“I can think of no better way 
dramatizing the stress that 
placed by the guilds upon 
good workmanship than by giv- | 
ing our winners something of 
the old world atmosphere of 


of 


| Quebec. 


ie) 


Detroit Mich ye 


It should further imbue them 
with an appreciation of true 
craftsmanship that will be of 
benefit throughout life, for crafts- 
manship today is more important | 
than when all things were pro- 
duced by hand.” 


Both the apprentice and the| 


master class model coach-build- 


| year. 


ing competitions, which are spon- | 


sored through the Guild by the 
Fisher Body division of General 
Motors, close Aug. 1. Judging of 
the traveling and Napoleonic 
coach models submitted by boys 


of from 12 to 19 years of age will | 
immediately thereafter at} 
the | 
| be taken out of the mud with 


begin 
various 
country. 


points throughont 


Chicago Cuts Accidents 


Chicago, July 12.—Giving a major 
share of the credit to the Keep Chi- 
cago Safe committee which was or- 
ganized a year ago, Mayor KE. J. 
Kelly today made known a 14.5 per 
cent decrease in the number of so- 
called automobile accidents here dur- 


ing the first six months as compared | 


with the same period in 1934. Totals 


this year were 6,843 accidents, while | 


last year they numbered 8,005. 


A 23.6 per cent reduction in deaths | 


»ported | 
sy, el ously 


from such accidents was 
with 266 for the first half of this 
year and 479 during the same period 
in 1934. 


| economical 


| troleum, 





Suggest Use of 
Refining Wastes 


New York, July 12.—A plan to 
promote conservation of natural 
petroleum resources by building 
highways is. being 
placed before highway commis- 
sioners and engineers by the Low 
Cost Roads Assn. of Kansas City, 
Mo., according to information 
reaching the American Petroleum 
Industries Committee. 

The plan, based upon complete 
utilization of all products of pe- 
calls for the use for 
highway improvement of the as- 


| phalts and road oils left as re- 


sidual products in the manufac- 
ture of motor fuels and lubri- 
cants. 

Road Oils Produced 


“The refining process which 
produces gasolines and lubricat- 
ing oils also produces road oils 
and asphalts,” it was explained 
by G. E. Everett, secretary. 
“When the motorist can consume 
petroleum products in his car 


| driving over a highway paved 
| with petroleum products, we have 


true conservation of petroleum 
resources. This plan is particu- 
larly effective because taxes paid 
on the gasoline consumed on 


| each highway would more than 


meet the cost of paving with the 
by-products of gasoline manufac- 
ture. 

“Improvements in highway de- 
sign have made it unnecessary to 
spend $25,000 a mile for narrow 
slab pavement. Wider, and safer, 
highways can be built with pe- 
troleum surfacing for $5,000, or 
less, per mile. The farmer can 


oiled roads costing $1,000, or less, 


| per mile. 


Burdensome Taxes 


“The petroleum industry has 
submitted to burdensome taxa- 
tion of its major products to fi- 
nance good roads. Motorists have 
paid more than $4,000,000,000 in 
gasoline taxes in the last 15 years, 
yet only about 300,000 miles of 
road have been even improved. 
For that amount 3,000,000 miles 
of economical highway could be 
built and the limited and danger- 
congested mileage of our 
present road system be expanded 
and made safe.” 


Six Month Registrations 


Are Up in Indianapolis 


Indianapolis, Ind. July 12.— 
New car registrations for Marion 
county (Indianapolis) for the first 
six months of the year are 53 per 
cent ahead of those for the same 
period of 1934, according to figures 
compiled here from official re- 


cords. 
This year’s volume of 8,609 cars 


| compares with only 5,601 for the 
| first half of last year. 


Three Minus Marks 
Only three minus marks ap- 
peared in the entire list of 24 
makes of cars comprising the 
registration group, and one of 


| these was within any representa- 


tive here whatever while another 
was without a local dealer part 
of the time since the first of the 


| year. 

Plus signs appeared generously | 
| throughout 
| ranges, 


the various price 
increases in the various 
lines ranging from two cars to 
1,200, and percentage of gain 
spreading from 6 to nearly 800.° 
Uptrend Restored 

County registration for June 
reversed the downward trend that 
had become apparent in the 
previous month, gaining 14 per 
cent over May of this year and 
17% per cent over June of last 
Here, too, the improvement 
was scattered well through the 
list embracing all price divisions. 


| volume 








used cars for the 
listed as 1,224, a 
the total of 


Late model 
month were 
slight drop from 
May. 

New truck registrations for the 
first half of 1935 showed an in- 
crease of 24 per cent over the 
same period of 1934 in Mariom 
county (Indianapolis), according 
to records compiled from official 
state records. The total for 1935 
was given as 1,151 against 926 
for the comparative stretch of 
1934. 

Evenly Matched 

Plus and minus signs were 
about evenly distributed through- 
out the list, although all of the 
leaders shared in the 
advance in business. Makers of 
lighter equipment showed a fairly 
equal volume compared with last 
year. 

Registrations of new trucks for 
June followed the upturn staged 
by passenger cars, gaining 30 per 
cent over the previous month 
and 54 per cent over the same 
month of 1934. Here, likewise, 
plus signs were plentifully distri- 
buted throughout the list with 
both light and heavy duty equip- 
ment sharing the upturn. 

Late model used trucks regis- 
tered totaled 114, only about half 
the total of new machines sold 
during the month. 
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Automobile Industry Seeks Lower Steel Prices 


Expect Autumn Orders 


To Bring on Showdown 





Detroit, July 12.—With millions 
of dollars at stake, the automo- 
bile industry today was attempt- 
ing tu force steel mills to lower 
their prices, it was reported. 

The showdown, it was learned, 
will come about Aug. 15, when 
the first automotive orders for 
the hard metal will be placed. 

Leaders in both industries de- 
clined to refer to the almost ti- | 
tanic struggle as a “fight.” Rather 
they referred to it as “business | 
maneuvering.” Members of the | 
steel industry did point out, how- 
ever, that any reduction in prices | 
would very likely lead to cuts in 
wages and labor which the entire 
industry is trying to avoid. 

“Jockeying” Common 

Prior to establishment of the 
NRA, such financial “jockeying” 
had been more or less common- 
place and coming at this time, | 
the maneuvering, in effect, was 
an attempt to force the steel in- 
dustry to abandon the NRA or 
near-NRA code prices. 

Before the NRA, big automo- | 
bile companies had obtained price | 
concessions ranging from $2 to $5 
a ton from steel companies be- 





being stopped on the Maryland 
side of the line was emphatically 
denied by Walter N. Rudy, Mary- 
land motor commissioner, who 





follows: 5 per cent in first line | 
four-ply tires; 2% per cent in| 
first line six-ply tires; 7 per cent | 
in second line, both four and six- 
ply; and 5 per cent on both classes 
of third line. A 5 per cent cut has 
also been made on the first three | 
sizes of motor truck tires, first | 
and second grade. 

The price reductions are at- 
tributed by the manufacturers in 


Safety Stamp Warns 
Careless Motorists 
Richmond, Va., July 12 
(UTPS).—The Virginia 
State division of motor 
is furthering the 


vehicles 
safety campaign with a new 
letter stamp on all its sta- 


| 





15 


2-Yr. Chain Tax Fight 
Is Ended in Michigan 
Lansing, Mich., July 12.— The 


| two-year-old controversy over the 


validity of the Michigan chain 
store tax law was ended July 9 
with the state administrative 
board coming to an agreement 
with representatives of the chain 
interests. 


said: 

“We won't bother farmers car- 
rying their own produce to town, 
but every motor express from 


tionery. The warning reads: 
“Protect Lives and Prop- 
erty—Drive Carefully.” 


Canada to competition from the | 
United States, increased demand, | 
lowered cost of production one 


West Virginia that has no Mary- keener competition not only from 
American companies. but from | 


land license will be impounded.” 7 
domestic concerns as well. 


The administrative board 
agreed to receive $1,563,981 for 
1933, 1934 and 1935 taxes from a 
group of chains involved in pend- 
ing litigation. In return the 
chains agree to withdraw an ap- 
peal to the United States Su- 
preme Court. 

Under the compromise the state 





Registrations Gain 
Chicago, July 12.—Figures com- | 
piled by Edward J. Hughes, secretary | 


Competition Forces _ a 
I “ce Buys Denver Firm 


Canadian Tire Cut 


Toronto, Ont., July 12 (UTPS).— 
Rubber manufacturers announce 
a substantial cut in tire prices in 


Baltimore, Md., July 12.—Com- 


mercial Credit Co. has concluded the | 


purchase for cash of practically all 


of the common and preferred stock | 


of state, show a gain of 50,408 in 
the number of motor vehicles, new 
and used, registered in Illinois dur- 
ing the first six months this year as 





will lose approximately $280,000 as 
compared with the full amount 
due under the law. The compro- 
mise was effected because of the 





cause of their large orders. 

The NRA codes halted the 
practice. 

In 1934 the automobile plants | 
used approximately 20 or 21 per | 
cent of all steel produced, or be- 
tween 3,500,000 and 4,000,000 tons. 

Stakes Large 

Even with the smallest conces- | 
sion granted the automobile com- 
panies before the NRA, or taking 
$2 a ton below the market price, 
the amount at stake in the pres- 
ent maneuvering would be more 
than $7,000,000. 

In the background, too, accord- 
ing to one spokesman for the 
automotive interests, is the feel- 
ing among car manufacturers 
that their business was the great- 
est factor in sustaining steel pro- 
duction during the depression. 
They now feel, this spokesman 
said, that the steel industry} 
should recognize that factor. 

One prominent motor car} 
“manufacturer” is trying to 
“break” the market by seeking to | 
induce mills near Detroit to fur- | 
nish steel at substantially f. o. b. 
mill prices, it was reported. ] 

May Hold Orders 

The move has not yet suc- 
ceeded, but the manufacturer 
hopes when placing fourth quar- | 
ter requirements around Aug. 15, 
he will obtain what amounts to a | 
Detroit base price. | 
| 
| 





The manufacturer, regarded as | 
the wedge for the entire indus- 
try, is even threatening to with- | 
hold business from Detroit mills 
and giving the business to pro- 
ducers with long hauls, it is 
thought. 

There is a general feeling in 
both automobile and steel circles 
that the steel companies will be 
forced to make some overtures to 
automobile companies. 

If prices at Detroit mills fall as | 
‘a result of the negotiations, it 
was believed likely that prices at | 
other steel manufacturing centers 
in the nation would follow the} 
trend. 


Truck War Declared by 


W. Va. and Neighbors 
Richmond, Va., July 12 (UTPS). 
—The truck “war” between West 
Virginia and neighbor states was | 
formally declared this week by | 
Maryland when state police were 
ordered to impound West Vir- 
ginia trucks entering Maryland 
without tags. 
West Virginia retaliated by or- | 
dering the detention of all Mary- | 
land trucks crossing its border. | 
Police were patrolling all ports | 
of entry on both sides of the line. | 
Virginia entered the contro- | 

| 








versy when two of her trucks 
were stopped, along with two 
Maryland machines, at Martins- 
burg, W. Va. 

The statement that West Vir- 
ginia produce trucks also were 


the Dominion. of the Protective Finance Corp.,| against the same period a year ago. | ™ 
The Rubber Assn. of Canada anne The Denver company has | The figures are based upon the dispute over the legal date upon 
| about $1,750,000 in automobile re- | number of sets of state license plates | Which the chain store tax act be- 





states the price cuts will be as| ceivables outstanding. | issued. | comes effective 
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th Dimension 


The News of Automotive Advertising 
By GERRY SCHURMAN 


Barrels 





Dodge’s new economy stunt, using bright red barrels to 
drive home the idea of gasoline economy, was more than 
just a routine idea from the publicity department. 

Emerson J. Poag, Dodge advertising manager, told us 
the story behind the story. Coming out of a local restau- 
rant, Poag lingered a moment at a glass case of bottled 


delicacies in the entrance. 


“Why not the same thing for us?” he thought. So| 
Dodge dealers were supplied witho— — t 


brilliant red gasoline barrels. On 
the sides white letters pointed out 
that “you can save six barrels of 
gas like this each year because 
Dodge gives 3 to 5 more miles 
per gallon. 

Dodge dealers all over the 
country now have the barrels in 
front of their show-rooms. The 
idea has been expanded and deal- 
ers are now giving out miniature 
penny banks in the form of bar- 
rels to take the pennies saved by 
Dodge economy. 

One enthusiastic dealer 
mounted a hogshead on a truck 
and drove it through his town. 
Just what the message on the side 
was Poag didn’t say. Maybe it 
was “save this much gas with 
three Dodges.” 

Expansion 

Dodge’s “Economy Day” pro- 
gram, which will be, in effect, a 
meeting of 60,000 members of the 
Dodge field personnel, has been 
expanded to include 72 stations 
on the Columbia network. The 
general public is invited to listen 
in. Outstanding radio personal- 
ities will be included in the 
broadcast, among them Ted Hu- 
sing, 
orchestra, the Cavaliers and Vic- 
tor Moore. The time is 1:30 p.m., 
E.S.T., next Monday. 


Party 

Pontiac last Monday enter- 
tained 33 newspaper publishers 
and editors at the All-Star Game 
at Cleveland. A _ buffet lunch 


after the game rounded out the | 


day. 
The party was similar to Pon- 


Arnold Johnson and his| 


tiac’s entertainments given news- 
paper men during the automobile 
shows. Guests came from cities 
in New York, Pennsylvania and 
Ohio, and included those who or- 
dinarily were not able to get to 
New York at show time. 

F. A. (Bud) Berend, Pontiac 
advertising manager, was. in 
charge. Six of the guests, it is 
said, had never seen a big-league 
game before. 


G-Men 7 


Chevrolet is about to begin a 
weekly radio broadcast using as 
a background actual cases from 
the official files of the Federal 
Bureau of Investigation. 

The program will be sent out 
over the red network of NBC and 
will be checked first with J. 
Edgar Hoover, director of the 
bureau. Phillips H. Lord, better 
known as Seth Parker, will write 
the scripts, and is now in Wash- 
ington studying actual case rec- 
ords which have been made avail- 
able to him. 

Washington feels that the work 
of the G-Men has been somewhat 
distorted, and Chevrolet will fea- 
ture the scientific and laboratory 
work which has been neglected. 

Crime, the public will again be 
told, does not pay. 


Results 

Station WCAZ, Carthage, IIL, 
reports to the World Broadcast- 
ing System: 

“The other day, immediately 
following our broadcast of Chev- 
rolet’s “Musical Moments,” a lady 





called up and gave us her name 





You can do that job 
IN A JIFFY 


this new 


PACKARD RE-WIRING CADDY 


Here’s a real time and money saver for rush jobs—a complete 
re-wiring kit, with plenty of space for both high and low ten- 
sion cables. Contains 800 terminals and rubber protectors, 
distributor clips and a Rajah stripping and crimping tool— 
everything needed for 90% of all re-wiring jobs. Can be pur- 
chased without cable if you desire; you can equip it with your 
present stock of Packard Cable. This new Packard Re-Wiring 
Caddy enables the mechanic to have all his necessary equip- 
ment exactly where and when he needs it. Order from your 


jobber now. 


So 


Packard Electric Corporation, Warren, Ohio. 


REG.U.S PAT OFF 


THE STANDARD WIRING EQUIPMENT OF THE AUTOMOTIVE INDUSTRY 


and said she had recently pur- 
chased a Chevrolet after listening 
to several of our broadcasts. She 
especially liked the local an- 
nouncer’s method of tying in with 
Hugh Conrad.” 

Incidentally, Chevrolet has re- 
newed its “Musical Moments” 
broadcast on more than 300 sta- 
tions. Campbell-Ewald is the 
agency. 

Renewal 

Ford, too, is renewing its tran- 
scriptions of the Fred Waring 
show over 32 stations for a full 
hour. The programs are recorded 
directly from the Columbia pro- 
grams. 


Bait 

The Better Business Bureau of 
Detroit a short time ago outlined 
standards for used car advertis- 
ing. Detroit newspapers co-op- 
erated and at the present time 
results indicate considerable im- 
provement. ; 

One of the greatest offenders 
was the bait advertisement. Run- 
ner-up in deception was the 
dealer camouflaging as a private 
owner. Bait advertisers were 
visited and warrants sworn out 
for them. Although no prosecu- 
| tions were made, the dealers 
| were warned to keep in step or 
| else. 





Harvest 
Falling in line with ADN’S fig- 
ures showing July and August to 
be profitable months for car sales, 
Plymouth in a dealer bulletin 
| points out that “The Big Harvest 
is Ahead. July and Au gust 
| should be Big for Plymouth Deal- 
ers.” Included in the literature 
are plans for reaping the harvest. 


| 


Increase 

Radio’s proportion of the ad- 
| vertising dollar in 1934 showed a 
| 14 per cent increase over its 1933 
figures, according to figures re- 


| of Advertising. 

Magazines showed the only 
other gains of the year, while 
newspaper, outdoor and _ street- 
car advertising showed drops. 


Human 
Ford’s exhibition on the Steel 


and attracting boardwalk visitors. 
The exhibition includes a service 
school, assembly operations and 
the “Human Ford,” featured last 
year at A Century of Progress. 


Family 

A “family group” of cartons has 
been produced by Campbell Box 
and Tag Co., South Bend, Ind., 
for General Motors. Since many 
| of the parts are small, the success 
|of the design depended upon 
| making them into a “family” for 
| display purposes. 





| Brownies 
Persuasive brownies are being 
| used by Edwards Motor Co., Mil- 
waukee, Dodge and Plymouth 
| dealers, to liven up their classi- 


Here is one of the brilliant red barrels Dodge dealers throughout the country are 
in front of their showrooms to feature Dodge’s economy 
of the same design are being given out by dealers. 








leased by the A. N. P. A. Bureau | 


| pier at Atlantic City is now open 





Stresses Economy 


lacing 


drive. Small penny-bank barrels 


fied display advertisements and 
small service advertisements. 
The figures add color and at- 
tention value to advertisements 
that would be ordinarily dull and 
unattractive. Surveys, by 
way, have shown that illustrated 


advertisments are more than 130) 


per cent more effective in pulling 


power than non-illustrated ad- | 


vertisements. 


Appointments 

Clay E. Herbst has been made 
manager of the Detroit branch of 
The American Weekly. He has a 
wide acquaintance in the automo- 
tive field, having been with the 


Detroit office of American Weekly | 


for four years. Herbst came 
from Chicago as Detroit repre- 
sentative of Liberty. He succeeds 
Frank C. Brown, who has been 
made western manager of Amer- 
ican Weekly in Chicago... News- 
Week announces the appointment 
of F. Du Sossoit Duke as vice- 
president in charge of advertising. 
Duke has been advertising man- 
ager of Fortune since its incep- 
tion . . Sam A, Freshney has 
been added to the staff of J. L. S. 
Scrymgeour, advertising, mer- 
chandising and public relations 
counsel in Detroit. He was form- 
erly with McManus, Inc., Camp- 
bell-Ewald and Advertisers, Inc. 
...C. C. DeWees has been named 
assistant advertising manager of 
Stewart-Warner Corp. He will 
devote most of his time to radio 
and refrigeration. ... Lou Mur- 
ray, 23 years in the automotive 
field, is editor of a new tabloid 
semi- monthly, The Automotive 
Jobber. The paper is published 
by Automotive Electricity, Inc., 
New York. 


June Next Best 
Month in 1935 
For Buick Sales 


Flint, Mich., July 12.—Domestic 
retail sales of Buick motor cars 
during June totaled 7,033 units, 
substantially exceeding original 
estimates and making June the 
second best month this year in 


|sales volume, W. F. Hufstader, 


general sales manager of the 
Buick Motor Co., has announced. 

Deliveries during the month 
were close to those for May when 
a total of 7,468 units were deliv- 
ered to retail customers, Hufsta- 
der said. Analysis of the month’s 


| record, he added, shows that 5,238 


of the lower priced Series 40 
Buicks were sold at retail during 
June this year as compared with 
5,192 in the same month last 
year, indicating a strong and 
sustained demand for this popu- 
lar model. The new Series 40 
Buick was introduced in the lat- 
ter part of May last year and 


| was being delivered in quantity 
| during June. 


Sales during the last 10 days of 
the month just ended were 2,835, 
a gain of approximately 500 units 
over the previous 10 days and 
nearly 1,000 units over the first 
10 days of the month. 


the | 


|Germany’s Car 
Export Trade 
Is Climbing 


Washington, D. C., July 12.— 
Germany’s automotive export 
| trade is increasing, a report to 
| the U. S. Department of Com- 
merce states. Exports of passen- 
ger cars from Germany during 
April totaled 1,622 units compared 
with 1,045 units in March, while 
truck shipments abroad in April 
totaled 314 units against 286 units 
in March. German manufactur- 
ers of Diesel trucks, it is pointed 
out, are filling some demand for 
their trucks in European coun- 
tries. 

Production of passenger cars in 
Germany during April totaled 
18,240 units compared with 12,863 
units in April, 1934, and 18,785 
units in March of this year. Om- 
nibus production during April, 
1935, totaled 317 units, the high- 
est figure reached in any month 
of the current year. April truck 
production amounted to 2,874 
units compared with 3,010 units 
in March. 

German imports of passenger 
ears in April of this year 
amounted to 570 units, of which 
443 units represented American 
makes. The corresponding totals 
for March were, respectively, 690 
| units and 585 units. The increase 
in Germany’s passenger car im- 
ports during March and April, 
the report states, may be largely 
explained by the fact that the 
foreign exchange authorities have 
been granting permission for a 
certain amount of barter busi- 
ness. Only four trucks were im- 
ported during April into Germany 
as compared with three in the 
preceding month. 





Arkansas Dealers May 


Battle Over Sales Tax 
Little Rock, Ark., July 12 (UT 
PS).—A court attack on the 2 per 
cent sales tax recently enacted in 
Arkansas may be filed by the Ar- 
kansas Automobile Dealers Assn. 
if the attorney general’s office 
holds that the purchaser of auto- 
mobiles must pay the sales tax 
on the full amount of the pur- 
chase in addition to the price of 
the state licenses. 

It is understood that assistant 
attorney general, Tom Fitzhugh, 
would rule that the cost of the 
license could be deducted from 
the amount of the sales tax. He 
added that is was his belief that 
the tax should not be charged on 
used cars on trade-ins where the 
second-hand car owner was buy- 
ing a new automobile, As an ex- 
ample he explained a person buy- 
ing a new car for $2,000 and re- 
ceiving credit for $500 for his old 
car would pay the tax on the full 
$2,000 but the dealer would not 
collect the tax if selling the old 
car to some other individual. 

Automobile dealers argued that 
their business would be damaged 
if the purchaser of a car was 
not entitled to credit for the 
license price when he paid the 
sales tax. The dealers contended 
that prospective car buyers would 
go to adjoining states to obtain 
cheaper prices where no sales 
tax is collected. 





ATA Urges Uniform 


Truck Bill of Lading 


Washington, July 12.—Develop- 
ment of a uniform bill of lading 
for truck operators is being urged 
by the American Trucking Assns., 
Inc. 

A committee of the industry 
was appointed last week by Ted 
V. Rodgers, president, to study 
the bill of lading problem and 
recommend an appropriate form. 
This committee consists of C. S. 
Reynolds, Tacoma, Wash., chair- 
man; Joseph M. Adley, Hartford, 
Conn.; Harold W. Butler, Phila- 
delphia; C. Fair Brooks, Rich- 
mond, Va.; William E. Hum- 
phreys, Washington, D. C.; Ar- 
thur G. McKeever, New York, 
and Robert C. Stockton, Chicago. 
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(Continued from Page 1) 


expected, which will mean a good 
year for White. 
* * * 

THIS PAUL PRY came into 
his own at Buffalo, his snooping 
at Pierce-Arrow unearthing a 
blessed event that happened the 
very day of his arrival. 


Sales Manager Tom O’Rourke led 
me into the maternity ward and 
showed it to me 
bus fitted with an eight-cylinder 
Pierce-Arrow engine, which will 


be built to order and which car- | 


ries a base price of $6,000. 


I have called it a bus but really | 


one feels that that term does not 
do it justice. Chanter terms it a 
commercial coach 


car rather than a bus. 
wheelbase of 204 inches and a 


road weight around 8,000 pounds. | 
The driver’s compartment carries | 


three persons, while in each of 
the other four sections there is 
room for four, sO you see you 
have the feeling you are riding in 


Presi- | 
dent Arthur Chanter and General | 


a 15-passenger | 


and I think | 
that is a better cognomen, for it | 
really looks like a big passenger | 
It has a} 


your own automobile rather than | 


in a public vehicle. 


* * + 


PIERCE-ARROW has been | 


flirting with this idea for nearly 
a year now. John Hicks 


of | 


Elmira, N. Y., whose idea it is, | 


has been doing the experiment- 


ing. He had Pierce-Arrow build | 


a 12-passenger job for him which 
he has driven 33,000 miles. He 
has demonstrated it to officials 
of many bus lines and it has been 
exceedingly well received. Five 
already have been ordered. It 
seems particularly suitable for 
airport work, the connecting 


transportation link between down | 
town and the flying field. But it | 


also seems to fit in where luxuri- 
ous travel is demanded. ADN 
will tell you more about it next 
Saturday. 


* * * 


| 


DROPPING IN ON Rod Huber, | 
whose connection with the auto- | 


mobile industry takes in General 
Motors’ B-O-P, Pontiac and the 
Getchell agency contacting De 
Soto and who has just taken over 
the job of manager of advertis- 
ing and sales promotion for Gulf 
Refining at the main offices in 
Pittsburgh, I picked up from his 
desk a little pamphlet Gulf is dis- 
tributing which tells you 15 ways 
to save gasoline money. 

It seems odd, doesn’t it, to have 
an oil company tip you off on 
how to use less of its product? 
But Gulf believes its patrons will 
appreciate the thrift hints com- 
piled by its engineers and I think 


so, too. 
* * * 


EVEN A VETERAN driver can | 


profit by reading the pamphlet. 


Of course there are certain fun- | 


damentals most of us already 
know, such as how to start the 
engine, how to warm up, how to 
accelerate, how to shift gears and 
the like but there are other tips 
that make interesting reading. 
For instance, Gulf tells us that if 
you park in the hot sun that 
“gas evaporates from your tank 
quicker than water on a hot 
griddle.” And you are advised 
that if you let the service station 
man fill your tank to overflowing, 
the gas will spill through the air 
vent while you are driving. 


Flabby tires increase road fric- | 


tion and uses up extra power. 
And a feeble battery means gas 
wastage. Keeping the water level 
up in your radiator keeps your 
motor cooler. And 


out of every gallon of gasoline. 
The right carburetor adjustment 
often saves up to two miles per 
gallon. 

Interesting, too, is the state- 
ment that “if a single spark plug 
is lying down on the job, you 
are wasting 12 to 16 cents out of 
every dollar you spend _ for 
gasoline.” 

* * 

OTHER JOTTINGS in the col- 
umnar note book of this trip 
remind me that Ben F. Hopkins, 
president of Cleveland Graphite 
Bronze, has gone for a six weeks’ 


* 


a cooler mo- | 
tor gets more economical power | 


trip to Europe. His company has 
several big plants on the other 
side of the pond which do busi- 
ness with practically every one of 
the automobile manufacturers 
over there and the president is 
making his annual visit to check 
up on foreign activities. 
* * * 

AND AT BUFFALO I had 

chance to say howdy to the new 


general manager of USL Battery, | 


R. T. Pearson, formerly manager 
of the power battery division. 
USL is looking ahead to the best 
Fall business it has had in years. 
June was good and July better, 
indicative that the old curve is 
going upwards, which leads to 
the prediction that Autumn will 
send it still higher. Reading the 
graphs and charts, it may be said 
that so far as seasons are con- 
cerned USL is a month ahead of 
what it was this time last year. 


| 
|N.Y. State Revenue Drops | 


| in collections of $90,967.91. 


a | 
| the drop in revenue at least par- 





After le Tax Increase 


New York, July 12.—Less reve- | 
nue was obtained from a 4 
cent a gallon gasoline tax in 
April this year than was obtained 
during the same month last year 
when the tax was 1 cent a gal- 
lon lower, New York State Tax 
Commissioner Mark Graves re- | 
ports. 

Receipts in April this year 
amounted to $3,271,294.17, a drop 
Offi- 
American Petroleum 
Committee attribute 


cials of the 
Industries 


tially to the decrease in the use 
of gasoline as a result of the in- 
crease in the state tax rate from | 
3 to 4 cents, which became effec- | 
tive Apr. 1. 

They point to the fact that con- 
sumption in other states in- 
creased during that month. New 
York State participated in this 
general increase in consumption | 
during the first three months of | 
the year, while the state tax re-| 
mained 3 cents a gallon, but} 
dropped off after the increased ' 


| of reaching the public 
| dio 


! 
tax went into effect. It is also 
possible, officials of the commit- 
tee assert, that there has oc- 
curred an increase in tax evasion, 
since the higher tax makes eva- 
sion more profitable. 


66 —= 
—a word in 
edgvewise” 

/ = x 4 

(Continued from Page 6) 


for myself and family, but that I | 
am squandering my own money. 


|I know all of these things, but | 


perhaps there are a lot of motor | 
car owners who do not. I may|} 


| know all of these things, but it | 


would not hurt to keep reminding | 
me of them. 
* 4 * | 


I FEEL SURE every medium | 
press, ra- | 
and screen would gladly | 
spread the propaganda of LESS | 
SPEED COSTS LESS. As it is, | 
we of the industry, manufacturer | 
and dealer alike have preached, | 
“drive all day at 80,” “stop on a | 
dime” and challenged the drivers 


17 


calibered to 
that the 


with 
such fantastic 


speedometers 
figures, 


| Daytona and Indianapolis race re- 


sults have begun to suffer by 
comparison. Today, if we were 
brought before the bar of public 
opinion, we would stand convicted 
of “contributing to the alarming 
increase of highway fatalities in 
the United States.” We had better 
start putting our house in order 
or someone will do it for us. 

G.M.S. 

P.S.: Will some engineer fur- 
nish ADN with the figures which 
illustrate the “high cost of fast 
driving”? — I'll promise to give 
it plenty of publicity. 


As Others See It 
(Continued from Page 6) 


provision made for their protection 
until it becomes a cause of danger, 
the present situation will continue 
and grow worse. 

Commissioner Hines urges greater 
vigilance among motorists. They 
should use it, but we have a con- 
firmed belief that a good many will 
not, unless they are compelled to by 
pains and penalties they cannot 
ignore.— Detroit Free Press. 





Checking up on the enemy 


— WEATHER 


FLoripa sunlight— probably with- 
out duplicate in constancy and 
intensity in the United States 
pouring down on these Fisher Body 


door handles. 


They are getting direct weathering — 
both barrels! The drastic kind of 


Will Fisher Body door 
locks, handle plating 
and lock lubricants 
stand up under the 
intense heat of south- 
ern Florida’s sun? En- 
gineers are recording 
periodic key insertions 
and checking complete 
handle, to make sure 


A 
— is 


weathering that accelerates the break- 


down of materials —if they can be 
broken down. (In fact, several weeks’ 
exposure in south Florida will pro- 


ever bind?... Will 
hard to insert? 


duce results which would require 


many months in the north.) 


General Motors research engineers 
are recording results at regular in- 


tervals. 


Will the plating stand up?...Can the 
internal metals of the locks (which 
are integral with Fisher door handles) 
take the gaff? ... Will the lock greases 


corrode under this violent exposure 


BODY BY FISHER on GENERAL Motors CARS ONLY: CHEVROLET 


Details? Perhaps. 


to Old Sol?... Will the lock cylinders 


much to the motorist. 


the keys ever be 


The laboratory is our world; and the 
world is our laboratory. 


It isn’t the easiest way to build a 


But they mean 


And that’s why we find out in advance 


about them — under workaday con- 


ditions. 


We expose every part and particle of 
Fisher Body, one way and another, to 
this sort of practical rough-housing, 


adopting the good, discarding the bad. 


PONTIAC + OLDSMOBILE 


BUICK 


motor car body, but most emphati- 
cally it’s the best way. 


by 
FISHER 


LA SALLE + CADILLAC 
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Sloan Opens Attack On Tax On Business Bigness 


Sees Revenue Not Involved 
In Soak the Rich Program 


(Continued from Page 3) 


standard of living has 


about. 


come | 


greater possible 


The sooner that fact is recog- 


“And this necessitates ‘business | nized, the sooner will the trend of 


bigness.’ To attempt to destroy or | 


limit its efficiency, is an attack on 
the standard of living today and | 
tomorrow. 


“Let us look 


| 
| 


at the problem | 


from the standpoint of employ- | 


ment. The paramount problem of 
today, not only in this country, 
but in all countries, is the re- 
employment of the unemployed. 
If we are to restrict the ability of 


| to 


industry to produce things in a} 


big way, at the same time we 


| shows that bigness comes 


lose our ability to produce effici- | 


ently. As costs rise, selling prices 
go up. As selling prices mount, 


unemployment be reversed, and 
re-employment begin, 

“To destroy, or limit ‘business 
bigness,’ is to assure increased 
unemployment. 

Bigness Plus Efficiency 
“There is still another approach 

the proposal that might be 
mentioned. Why does ‘business 
bigness’ exist? Not because of 
mere bigness, because 
bigness goes, just as smallness 
comes and smallness goes. 


| ness, big and small, only survives 


our ability to consume is reduced, | 


foreign competition is favored, 
production is reduced and unem- 
ployment is 
sense dictates that the only pos- 
sible way to maintain, to say 
nothing of improving the present 
standard of living is to handle 
our affairs so as to insure the 
awe Fe real _ coat, hence the' size, bu hence 


increased. Common | 


when it is based upon efficiency, | 


when it delivers to the consum- 


ing public a greater dollar value | 
is obtainable in any other | 
To the extent that it thus| 
it continue to exist | 


than 
way. 
serves, does 
and only to that extent. The yard- 
stick with which ‘business big- 


ness’ should be judged is not its | 
the | size, but its ‘its ability | to contribute | 


_ WHEN USED CARS 


get into 
your 
hair... 


Put ’em on new Goodyear 
Tires and — they'll move 
fast at better prices 


*20 to *25 


usually turns the trick 
—try it and see! 


YOU can’t blame a buyer for pass- 
ing up jobs on poor rubber. But 
on new tires — bearing the 
Goodyear name and house- 

flag —he sees a car is ready to 


meh ts} Pe 


o 


go and, presto! it’s a sale! 


You can easily mark up prices 
to give yourself an extra profit 
on the cost to you of Good- 
year Pathfinder or Speedway 
tires. Call the Goodyear man 
right now! 


& - _ 


consumption. | 


history | 
and | 


Busi- | 


| ment continually demands more. 


| destroy 


| 4S well as all others who feel a/| 
| responsibility for the welfare of | ; 





| senting 
| Ford 


| held 


| Sales 


finals. 


hee ies Speed Wagon 


This Reo Speed Wagon is designed for easier handling in congested traffic. 





Cab over the 


engine construction permits use of a 15-foot body with the same wheelbase and same over-all 


len 


gth as a conventional truck with 12-foot body. 


With full rated load the gross weight of 


13,500 pounds is 35 per cent on the front wheels and 65 per cent on the rear. 





to the welfare of the community. 


“Sooner or later it must be 
recognized by all that the trem- | 
endous Government expenditures | 
of yesterday, today and tomor- 
row, must be met by increased 
taxation. Destroying ‘business 
bigness,’ or ‘soaking the _ rich’ 
will not balance the budget, The | 
amount required is far too big. 
These particular resources are far | 
too small. Every one must, of 
necessity, pay, and every one will | 
pay—consciously, or not. You, as| 
a stockholder, whether you own 


| one or more shares, are bound to 


receive less because of the fact 
that the Government continually 
demands more. As a matter of | 
fact, you are bound not only to 
receive less, but what you receive | 
will bring you less, because every- 
thing you purchase, and every | 
service you use, will cost more 
due to the fact that the Govern- 


Government does not create 
wealth—it dissipates wealth. As 
to whether this continually in- 
creasing burden is necessary, is 
quite a different matter. We are 
dealing with facts as they exist. 


Revenue Not Involved 


“The question involved to which | 
I am calling your attention, is 
not primarily that the ‘soak the | 
rich’ program will or will not | 
provide the additional revenue | 
needed to support the financial 
operations of the Government, but | 
that it is a direct attempt to/| 
curtail, and perhaps eventually 
‘business bigness’ just 
because it is big, without adequate 
consideration and intelligent dis- 
cussion. 

“And it is for you, and all those 
like you, to determine whether 
all this will come to pass or not 
The great army of stockholders | 
throughout the United States, and 
those having an appreciation of 
the implications of this proposal, | 





future generations, should register 
their views, whatever they may 
be, vigorously, with those whose 
duty it is to deal with the matter. 
In doing this, I urge you to}! 
judge the proposal on its merits | 
primarily, and secondarily, on the | 
established records of other in- | 


Contest Closes 


Minneapolis, Minn., July 
Seventeen picked salesmen, 
the winners in a salesman’s 
contest, in 17 zones of the 
Twin Cities territory, were 
awarded prizes Tuesday at a dinner 
at the Hotel Lowry. The pres- | 
entation of awards was made by F. 
S. Reinhardt, manager of the Ford 
Motor Co.’s Twin Cities branch. 

L. V. Meecham of the James Motor | 
of Slayton, Minn., won the 
first prize of $125 and Arthur Little 
of the Hayden Motor Co., of 
Minneapolis received the _ second | 
award of $75. 1 addition both men 
received specially designed gold pins | 
while 15 silver pins were awarded | 
the remaining contestants in the 


12. 
repre- | 


lecture 


Miller a 


Pittsburgh, July 12.—J. W. Green- 
awalt, manager of mechanical goods 
sales, United States Rubber Prod- 
ucts, Inc., of this city has announced 
the appointment of Arch Miller as 
packing representative for the Pitts- | 
burgh district. 


| affairs of the National Code Au- 


|} as an automotive wholesaler, 
| letter 


| Johnson, 


| and for a repeating gun. 


|\Campbell, 
| Foundry Co., was granted a pat- 
;}ent on 
| posite brake drum developed 
|} recent years at his plant. George | 
|H. Crane 


dustrial economic measures of the 
last two years. Let us face the 
facts.” 


Crahians Sales 
Reach 10-Day 
Peak For 1935 


Detroit, July 12.—Retail de- 
liveries of 819 Graham cars from 
June 20 to June 30 were the high- 
est for any 10-day period this 
year, it was announced today by 
F. R. Valpey, vice-president and 
general sales manager of the 
Graham-Paige Motors Corp. The 
previous high for the year was 
for the last 10 days of May. 

Valpey said that preliminary 
reports indicate that retail re- 
ports indicate that retail deliver- 
ies for the first 10 days of July 
are at an even higher rate. 


Feels Out Wholesalers ji*: 
On Voluntary Code Plan 


Washington, July 12.—As the | 
thority for the Wholesale Auto- 
motive Trade were being wound 
up here, Frank G. Stewart, execu- 
tive secretary, acting unofficially 
ina 
addressed to members of 
the trade throughout the country 
this week called for an expression | 
of views with regard to a proposal 
to form a federation to hold such 
gains as were achieved under the 
code. 

Stewart emphasized that the 
plan does not call for an organi- 
zation to compete with or dupli- 
cate in any way the work of ex- 
isting organizations in the whole- | 
sale field. It would be, he said, 


rather in the form of a body in | 


| which members of all groups in| 


| the trade could hold membership, | \ 
| 19th annual meeting of the Texas 


“a covering organization.” 

In his letter to the trade, Stew- | 
art propounds the following ques- 
tions: 

“Do the wholesalers in your 
section feel the need of this na- 
tional consolidated movement for 
wholesalers? 

“Is your local or district organi- 
zation (Note: Developed under 
the NRA code) intact or can it 
be kept together for this purpose? 

“Would the members voluntar- 
ily pay sufficient dues to employ 
a part time secretary for a dis- 
trict and take care of the detail 


| work in this connection? 


“Would you favor a body such 
as our National Code Authority | 
and an executive committee of | 


Same to carry out the plans of | 


| operation as they are crystallized | 


in the districts? 
“How, in your opinion, should 
such representatives be selected? 
“Do you think that the men | 
who were elected as your code 
authority should temporarily act 
in such a representative capacity. 
“Do you favor the maintenance 
of an office at Washington to look 
after the interests of wholesalers? 
“On what basis should dues be 
collected and how much should 
they be?” 
Stewart said the proposed or- | 
ganization would be of value in| 
insuring the continued progress | 


of the wholesale group. 


| 


'Muskegonites Awarded 


U. S. Patents on Devices 
Muskegon, Mich., July 12.—The 


| United States Patent office has | 


granted patents to several Mus- 
kegon manufacturers. Charles E. 
head of the Sealed 
Power Corp., has received exclu- 
sive rights for a hydraulic tappet 


Donald J. Campbell, head of the 
Wyant & Cannon 
a newly improved com- 
in 





has received patent 
rights on a brake adjusting gauge 
embodying six new ideas, and 


| any 
| Brickner, head of the Brickner- 


| a 


| Foundry Co., 


° ai has not been assigned to 
manufacturer. Arthur J. 


Kropf Machine Co. got a patent 
on a lap device for machining 
metal. Hirma W. Micles received 
patent on a_ window lock, 
assigned to the Vento Steel Sash 
Corp. 

Henry Ketel 


of Muskegon, 


| Charles M. Harris and Hine Van 
|Der Heuvel of Holland have a 


patent on a fifth wheel construc- 


| tion which they have assigned to 


Michigan Steel 
which is a parent 
the Austin Trailer 


the Western 


concern of 
Corp. 


|Mitchell, Williamson 


Named by Texas Group 
Waco, Tex., July 12.—At the 


Automobile Dealers Assn., held 
here recently, J. N. Mitchell was 
elected president and a director 
of the National Automobile 


J. N. Mitchell W. A. Williamson 


| Dealers Assn, He is president of 
the Central Motor Co., Waco, 
| Dodge and Plymouth dealer. 

W. A. Williamson was elected 
first vice-president and general 
manager of the association for 


the 17th time. 
Fort Worth was selected for 


the 1936 meeting. 


Coming Events 


JULY 
Pennsylvania Automobile 
Convention, William Penn, 
OCTOBER 
3-13—Paris, France. French Automobile Show, 
14-18—Louisville, Ky. National Safety Council, 
24th Annual Safety Congress. 
NOVEMBER 
2-9—Los Angeles. Auto Show. 
2-9—New York City. National 
Show, Grand Central Palace. 
9-16—Buffalo, N. Y. Buffalo Automotive Trade 
Assn. 34th Annual Show 
-16—Newark, N. J. Auto Show, 
-16—Detroit. Auto Show 
-16—Toronto, Can. National Motor Show of 
Canada, under auspices Canadian Na- 
tional Automobile Chamber of Com- 
merce 
-16—Cincinnati, 0. 
Assn. Automobile 
Hall 
-14—Los Angeles. 
stitute 16th 
more Hotel 
-23—Philadelphia. 
23—Minneapolis, Minn. Northwest Automo- 
bile Show. Armory Bldg 
28—Columbus, 0, Auto Show. 
30—Chicago. Auto Show. 
30—Montreal, Can. National 
of Eastern Canada 
Dec. 6—Kansas City, Mo. 
DECEMBER 
2-8—Seattie, Wash. Auto Show. 
9-13—Atiantic City, N. J. Automotive Service 
Industries Show. Coliseum, 


22-23—Pittsburgh. 
Trade Assn 


Automobile 


Automobile Dealers’ 
Show. Held in Music 


Petroleum In- 
Meeting. Bilt- 


American 
Annual 

it Auto Show 
16- 


23- 
23- 
23- Motor Show 


30- Auto Show. 
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GM Making Careful St 


@ ae 


R. H. Grant Promises Texans 





| Relations Will Be Improved 


(Continued from Page 2) | 


but we will have to wait for that 
method to be proven up. 

“Another consideration is this: 
That dealers be properly placed 
according to the potential of the 
territory, and not by hunch or 
rule of thumb, or a design to run 
up a high price class, but really 
on a scientific basis of the poten- 
tial that might be existing. 
will be doing a lot, a whole lot, 
by the fact of direction of the 
used car trading. 

Trade’s Greatest Menace 

“There is another thing—but I 
would have to examine it legally 
to see what might be done—but I 
believe the greatest menace in the 
automobile industry to everybody 
is the losing dealer who over- 
trades. I don’t believe, provided 
it is legal and under proper and 
sufficient supervision, that any 
dealer making a loss ought to be 


permitted to overtrade. I think 
we have got to presume to be 
sound enough in this industry 


that a dealer must have a chance | 


to make a return on his invest- 
ment, on his invested capital. 
“If a dealer is a losing dealer 
and trading wild, it is quite obvi- 
ous that he is going to land 
wrong himself, and quite obvious 
also that while he is doing that, 
he is also affecting adversely all 
of the sound dealers within his 
radius of influence. So I am in- 
clined to believe that one of the 


| these men, and think of all the 


You | 


soundest things would be first to | 


place dealers in accordance with 
the potential, and supervise the 
efforts of dealers so that no deal- 
ers dealing at a loss would be 
permitted to trade wild. 


Sound Economics 


“If you went over to a think- 
ing of that kind, you would then 
be on a sound economic grounds; 
you would have something en- 
forceable within our industry, 
and if manufacturers from the 
top on down to the last man 
would embrace those two prin- 
ciples and have them written 
down, I am not so sure but what 
everybody would be within their 
rights, and you would have some- 
thing that everybody would sub- 
scribe to. I would say that not 


ness such as it is now. It is in | 
the direction of an attempt to| 
solve that problem that I am go- | 
ing to New York and sit with} 


avenues to see what we can do to 
bring influences to bear to over- 
come this very difficult situation, 
because it is absolutely obvious if 
we succumb to higher bids, fos- | 
tered by a fear of each other, we | 
cannot ever put gross into new 
car business as fast as it can be 
absorbed through the used car 
channel under which we are| 
forced to operate, and by that| 
method we can hold to our stand 
that the average franchise holds | 
out to produce a reasonable re- 
turn on invested capital. 

“Now, in regard to the used car 
guide, it is our opinion that that 
guide ought to be kept in the pic- 
ture. It is our opinion that the 
A.B.C. of used car bidding is to 
know what the used car sells for, 
and bid under that price in buy- 
ing. The great trick is to bid the 
right amount under that known 
selling price, and consequently it 
is important to know what is the | 
average selling price in the area. | 





Selling Prices Vary 

“Now, selling prices vary in 
different towns, and the further 
you are away from the factory, 
the higher is the freight charge, 
and so on, and we have got to 
recognize, in dealing with the} 
prices in the book, that they are 


| averages, that they are probably | 


only would the dealer who traded | 


beyond his brother dealers have 
to make a profit, but be able to 
make a reasonable return on his 
investment before indulging 
overtrading. 

“If that were done, I would say 


that the average dealer wouldn't | 


be afraid of going up against that 
kind of competition. There is a 
danger, if we should pursue the 


attempt to see who could trade | 


longer, if any such tactics should 
be pursued, and I think you can 
see that it would put us into 
holes-in-the-walls to get cheap 
rents; it would cause a reduction 
in the price of labor, and it would 
scare capital away from the busi- 
ness, and in my opinion, such a 
psychology would finally drift the 
manufacturer into the retail busi- 
ness—and they don’t want to go 
into the retail business unless it 
becomes absolutely necessary and 
is the only method left. 
Guide Book Approved 

“Now, there is more than one 
way of killing a cat. You fellows 
tried the Code method with an 
average in a book, and I have 
committed myself on that one to 
the extent that that is the way to 
do it, and the best way that can 
be devised, but before we come to 
our final conclusion, we ought to 
see if there is not a more direct 
method and a sounder method of 
accomplishing the result, and in 
this connection, I advise against 
seeking perfection. 

“T don’t believe that it is possi- 
ble, on the subject of used 
bidding, to ever arrive at perfec- 
tion, but I do believe in 
policies, that we can 


cure the 


in | 


car | 


proper | 


tendencies, stop it from increas- | 


ing, and turn it back until it is 
not a great problem in the busi- 


the best gauge of the prices. I| 
think that book is very well set | 
up in St. Louis, and ably handled. | 
I think we should co-operate in | 
the making of that book, and con- | 
sequently I am hoping that we | 
can bring about with Mr, Vesper | 
an agreement so that we can co- 
operate on that book and have a 
certain number of manufacturers’ 
representatives sit in on the plan- 
ning and setting up of the book, 
and in return for that, we will 
urge our dealers to send in their 
records, whereby they can get the 
benefit of the other 75 per cent 
or 80 per cent, instead of just 25 
per cent or 30 per cent, and I 
think that that book should be 
preserved, and after we get it set | 
up and agree on it, then the next 
question 
to do about it?’ Is it going to be 
through the book channel, or by 
the German method, or by the | 
suggestion that I made, where no 
losing dealer can  wild-trade? 
What is it going to be? What we | 
want is the best that is sound 


and good; that we can get all of | |” 


the manufacturers in the business 
to subscribe to it just out of the | 
commonsense where a plan 
good enough and regardless of 
the method resolved upon, there 
isn’t any question but the manu- | 
facturer fundamentally knows by | 
and large that the average fran- | 
chise has got to be a profitable | 
one, 
Allocating Dealers 

“Now we come to a very im-| 
portant question, and that is the 
allocating of dealers. The mul- 
tiple-dealer city is the real prob- 
lem from the standpoint of locat- 
ing dealers; that is a real problem, 
and has been for some time. Here 
is what we have decided to do: 
I have a staff of men trained for 
the work who are listing the vari- 
ous cities of the country from the 
standpoint of potential of the city, 
and how much overhead, and how 
many franchises should be allowed 
from the standpoint of the neigh- 


borhood. We have already done 
Boston, Detroit, Buffalo and St. 
Louis. 


“Analyses are made jointly, and 
after the facts are obtained, they 
come back to the factory and then 
they set down an ideal set-up, the 
set-up that exists, and a practical 
set-up, and because we cannot be 
ruthlessly foolish, we cannot go 


into a city and disfranchise men | * 


is, ‘What are we going| } 


is | | 


if the actual set-up is too great. 
But what we can do out of those 
analyses is to set up what we 
think it ought to be, and then 
bring your actual set-up into har- 
mony. I am approaching this on 
the basis that I am not afraid of 
any stampede in any city, because 
I want the dealers to know that 
no injustice will be caused just 
because a set of statistics hap- 


| pened to show this or the other, 


because we can curb the making 
of new dealers, Furthermore, in 
any over-packing of the cities, the 
unpacking is usually difficult, 
and it has got to take a while to 


unpack them if you are going to| 


be just and fair in the matter. 





ea 





“If you put into a city 10 deal- 


ers where there should be six, and 
as a result of that if you get a 
fixed selling expense, that makes 
it impossible for most of those 10 
men to make money. You will 
have done an awful lot towards 
having used car losses, and every 
other kind of competitive trouble 
making. I can’t conceive of any | 
good constructive work being 
done in the direction of better 
selling, in the direction of better | 
trading, or of any sound prin- | 
ciples, in a city that is over- 
packed with dealers, and result- 
ing in a higher over-head than 
the potential for business’ will 
maintain. 

“Unless we are willing to sit 
down to that one thing, and take 





WHEN CONSIDERING 


BATTERIES 


Get the answers to these six questions 


before you decide: 


1. Why has the Willard “110” proved 
to be the greatest battery development 


in recent years? 


2. Why do Willard Batteries require less 


recharging, than any other make? 


3. Why do Willards average more extra 
miles and months beyond their adjust- 
ment periods than other batteries of 


equal size? 


4. Why is the Willard Dealer organi- 
zation today the largest in Willard 


history? 


5. Why do more people buy Willards 
than any other brand on the market? 


6. Why do Willard dealers average more 
sales and more profit than other 


battery dealers? 


If you are interested in the answers to 
these questions, write or wire us today. 


WILLARD STORAGE BATTERY COMPANY 
CLEVELAND, OHIO 


udy of Dealer Problems 


the volume of business that comes 
with that, why, there isn’t any use 
to go ahead; you are just indulg- 
ing in a lot of conversation, If 
you don’t get that one right, there 
isn’t any use to go to the next 
problem, so I think that is a very 
fundamental one, and we cannot 
go ahead unless we take action 
on it. Of course the action can- 
not be as fast as we would like, 
and naturally the fellow that is 
in the city would have an inclina- 
tion to have the rest of them 
wiped out of the way, because he 
is naturally thinking only of him- 
self, but a manager has got to 
give equitable consideration to 
both. I always think a time ele- 
(Continued on Page 21, Col. 1) 
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Sales Gains Attributed to New Safety Interest 


American Motorist Wants 


Car Easil 


Detroit, July 12. iaiadt 
safety consciousness has been an| 
important factor influencing new 
car sales gains this year and 
thousands of motorists have re- 
placed their old cars chiefly be- 
cause they wanted the 
features of the latest models, in 
the opinion of Byron C. Foy, 
president of De Soto, in analyz- 
ing the forces back of the tre- 
mendous sales advances made by 
the automotive industry since the 
first of the year. 

“Naturally, the leading charac- 
ters in the automobile sales suc- 
cess drama have been economic 
factors incréased purchasing 
power and generally improved 
business conditions,” he said. 
“But the safety factor has played 
an important, supporting role. 

Safety-Minded 

“American motorists are more 
safety-minded now than they 
have been at any time since the 
first horseless carriage. Safety 
consciousness is beginning to re- 
place the speed mania of recent 
years. Automobile owners sstill 
want speed, but they want safety 
first and the manufacturers are 
giving them what they want. 

“Automotive engineers are 
building speed into cars for per- 
formance, economy and _ safety 
and not as a challenge to the 
heavy-footed, reckless driver. 
High potential speed 
greater operating efficiency 
the ordinary driving range, faster 
acceleration, quick mobility in 


safety | 


means | 
in | 


o Controlled 


| May which is one of the best 
months for this item when cotton 


roads in the central 


the rainy season, it was stated. 


Imports of passenger 
through the port of Callao during 


with 98 units in the preceding 
month and 53 units in May, 1934. 
Receipts of trucks through the 
same port totaled 120 units in 
May compared with 95 units in 
April and 34 units in May, 1934. 
Callao, it is pointed out, normally 
accounts for 75 per cent of the 
passenger cars and 60 per cent of 
the trucks entering the country. 

Imports of motor vehicles into 
Peru in May were the highest 
recorded for any month since 
1930, the report shows. 


Carolina New Car Sales 


Gain 6,760 Over 1934 


Raleigh, N. C., July 12.—Leland 
S. Harris, director of the motor 
vehicle license bureau, reports 
that sales of new passenger cars 
in North Carolina for the first 
six months of 1935 exceeded by 
6,760 those for the corresponding 








Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., 


traffic and easier handling on the | 


streets and highways.” 


Foy briefly summed up the po- | 


sition of automobile 
turers on the important question 
of increased speed and safety on 
highways. He said: 
Misjudge Speed 

“Automotive engineers have de- 
veloped a number of major safety 
features in recent years to pro- 
vide for the increased potential 
speed in cars. But no amount of 


engineering can repeal the physi- | 


cal laws. A car traveling 75 to 
80 miles an hour-—and even the 
lowest-priced cars will do that 
now—represents just so much 
steel hurtling through the air un- 
less the driver knows what he is 
doing and is fully 
his responsibility. 

‘It is easy to misjudge the 
speed of a modern car unless the 
driver is accustomed to it. For- 
merly, a driver could tell how 
fast he was going by the noise 
and vibrations of the car, but 
now the engineers have elimi- 
nated these one-time warning sig- 
nals. The modern car sweeps 
along the highway at 70 to 80 
miles an hour with less noise and 
vibration than the cars of a few 
years ago made at 20 miles an 
hour. A driver today must be as 
modern as his car. He must 
know the car and be able to con- 
trol it at all times. Controlled 
speed is a driving boon. Thought- 
less, careless speed is motoring’s 
greatest menace.” 


May Peruvian Imports 


manufac- | 


cognizant of | 


STATES 


Arkansas 


moves in greater volume and the | 
mountain | 
| region are opened to traffic after | 
cars | 


May totaled 149 units compared | 





renee 
@ 


period of 1934, although a decline 
in new car registrations was 
shown for June. 

Harris said that registrations 
| of new cars for the year to date | 
(July 1) total 25,973, as compared | 
| with 19,113 from January through | 
June, 1934; trucks, 6,114, as 
against 4,830 in 1934. For June, 
the figures were 3,048 cars in 1935 
as against 3,724 in 1934; and 569 
trucks in 1935, as against 686 in 
1934. 

Ford led the field in June with 
the sale of 1,003 new cars; Chev- 
rolet, 853; Plymouth, 469; Olds- 
mobile, 142; Dodge, 132; Pontiac, 
122. Leaders in truck sales were 
Ford, 220; Chevrolet, 198; Dodge, 
74, —— 


Dallas Registrations 
To Date Exceed All °33 


Dallas, Tex., July 12.— Eleven 
hundred new motor vehicles were 
licensed in Dallas county during 
the month of June, according to 
figures compiled in the office of 
Herbert Watson, of the motor ve- 
hicle license bureau. 

Watson said the registration 
brought the total new car regis- 
trations for 1935 to 7,149, exceed- 
ing considerably the total regis- 
trations for the entire year 1933. 
The June registrations compared 
to a total of 1,028 in May and 
made the sixth consecutive 
month in which new car registra- 
tions have exceeded 1,000, it was 
stated. 
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Delaware 
Georgia 
| Louisiana 
|Minnesota _ 
Missouri 

New Mexico 
‘North Carolina 
North Dakota 
South Carolina 
Utah 

West Virginia 
Wisconsin 

Dist. of Columbia 


14 States for June 





Highest Since 1930) 


Washington, July 12. 
casts for another prosperous year 
in the local cotton 


Fore- | 


producing | 


industry augur well for increased | 
sales of motor vehicles in Peru, | 


according to an 
Commerce. Indications are, 
pointed out, that the cotton crop 
this year will be higher in grade 
and better in staple than last 
year’s. 
is estimated 


at from 300,000 to 


310,000 bales compared with 322,- | 


000 bales in 1934. 


Sales of passenger cars in Peru | 
adversely | 


during May were 
affected as a result of the un- 
certain political situation but re- 
sumed their normal trend in June. 
Truck sales were unaffected in 


Production for this year | 


authoritative | 
report to the U. S. Department of | 
it is| 
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K. K. Kenderdine Named 


To Head Chicago ATA 


Directors of | 
Trade 


Chicago, July 12. 
the Chicago Automobile 


| Assn., at their first session follow- 


ing the recent annual meeting 
elected K. K. Kenderdine, presi- 
dent of the Northwest Buick Co., 
as president. 

Also chosen as officers of the 
dealer group for the ensuing year 
were: I. B. Burnstine, president 
of the Riviera Motor Sales, Chrys- 
ler-Plymouth dealer, as vice-presi- 
dent; W. R. Bellows, general 
manager of the Packard Motor 
Car Co. of Chicago, as_ secretary, 
and Lynn S. Snow, partner of 
Snow Bros., Ford dealer, as treas- 
urer. 

Kenderdine, who succeeds M. J. 


| Lanahan to the presidency, served 
| as vice-president during the past 


term. Bellows, formerly treasurer 
of the association, succeeds H. T. 


| Hollingshead as secretary. Both 


Lanahan, a Dodge- Plymouth 
dealer, and Hollingshead, presi- 
dent of Nash Sales, Inc., Nash- 
LaFayette distributor, remain as 
directors. They were re-elected 
to the board at the annual meet- 
ing. 

Entering the automobile busi- 
ness in 1913 at Davenport, Ia., 
as a Ford retail salesman, en: | 


and Metropolitan New York area 
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derdine soon 


after was made re- 
tail sales manager and later 
wholesale sales manager of the 
branch at Davenport. He was 
transferred to the Chicago 
branch in 1916. A year later he 
organized the Wright-Kenderdine 
Co., continuing to handle Ford 
cars until 1922, when he formed 
the Northwest Buick Co. in this 
city. Like many other Buick 
dealers, he added the Pontiac in 
1932 and his company has since 
been a dealer for both lines. 

Kenderdine is considered one of 
Chicago’s outstanding authorities 
on traffic safety. He was chair- 
man of the CATA committee 
which staged a nation-wide safety 
slogan and essay contest during 
the annual Chicago automobile 
show early this year. 


Wurster Named 

Indianapolis, Ind., July 12.—Ap- 
pointment of F. J. Wurster as assis- 
tant manager of the Indianapolis 
zone, Chevrolet Motor Co. was an- 
nounced here recently. The new 
assistant, who has been with Chevro- 
let since 1930, began as a district 
manager in the old Fort Wayne 
zone. Later he was parts and service 
manager in the Flint and Detroit 
zones. Prior to 1930 he was a dealer 
for twelve years. 


CUMULATIVE NEW PASSENGER CAR REGIS 


which are compiled by Sherlock & Arnold. 
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ment has got to come into such 
matters in order to get the best 
possible results out of it. 
Cross-Selling Problem 

“Now, we have another difficult 
situation, and that is the cross- 
selling that takes place in a mul- 
tiple-dealer city by those outside 
of or on the edge of the city, and 
I am having an analysis made to 
find out how many of the Chevro- 
let cars, in the last five years, that 
have been sold in Dallas were 
sold outside of Dallas, and that 
is the same thing with Atlanta 
and other places. 


Definite Requirements 


“T recognize that under the laws 
of Texas that they have a right 
to go in there and sell them, and 
I certainly would favor anything 
which would get at the subject 
legally, although in my opinion 
that is quite improbable, but I 
cannot see any reason why you 
cannot get at it economically. The 
problem, in relation to a busy city, 
is a very important thing. 

“For a direct dealer, there 
should be definite requirements. 
A direct dealer should maintain 
an establishment of a certain 
type. He should do certain things, 
and his shop should come up ict 
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R. H. Grant Favors Closed Territory for Dealers 


Adds, However, | Plan Might |: 
Not Work. for Chevrolet 


(Continued from Page 19) 


certain requirements, Also his 
hiring of salesmen should come 
up to certain requirements, be- 
cause one of the favorite methods 
is to figure that if a 100 salesmen 
sell 200 cars, if you want to sell 
400 cars, you have to have twice 
as many salesmen, and I might 
say that kind of a scheme is 
never going to work. 

“One of the saddest things in 
this business is that we just have 
twice as many retail salesmen as 
we ought to have. Instead of rec- 
ognizing our job as being one to 
increase the productivity of the 
existing men, we do our job by 
arithmetic and say, ‘Because they 
have not been productive, or have 
produced only this measly amount 
of business, let’s double the 
trouble by doing twice as _ bad,’ 
until we get over that one idea, 
we won’t have very good sales- 
men and we will end up by losing 
those two or three fellows, who, 
in spite of everything, seem to be 
pretty good producers. 


Had “Goose-Eggers” 


“When I was in Chevrolet, we 
had what we called ‘goose eggers.’ 
Of course I know now that we 
had some good salesmen too, but 
we also had a lot of ‘goose eggers.’ 


We have to revise that thing and 
try to get a little quality instead 
of quantity, because one good 
salesman is worth several ‘goose 
eggers.’ 

“I once went into one of the 
best used car operations in Amer- 
ica. It had five good salesmen. 
Some fellow figured that they 
wanted that dealer to sell twice 
as many used cars. Consequently, 
they figured as the five salesmen 
enly sold half as many, it was 
going to take 10 to sell twice 
as many. Well, they wanted them 
to get ready for the new car 
drive, and wanted the dealer to 
put on 10 used car men, and he 
said, ‘For Heavens sake, what is 
going to happen to the five good 
ones? They will quit me, because 
I will have 10 new ones, and when 
they are gone, I will lose the five 
good ones too!’ And unless we 
use a lot of commonsense, we will 
lose all of the good men. 

Proper Allocation 

“Now, on this cross-selling thing. 
The proper placement of associate 
dealers, and the proper dealer 
points, ought to be determined 
by the potential, and the places 
that have got the potential ought 
to have the direct dealers. Now, 
I again remind you that things of 
that kind have an effect on used 
car trading, and other difficulties. 

“Now, having done the best or 
as much as you can around your 
towns by the proper allocation of 
dealers, you still have the aiffi- 





culty of lower over-head of the 
direct dealers on the edge of the 
city selling against the direct 
dealers on the inside of the city, 
although your associate dealers 
are properly handled. So we still 
have that problem. Well, how are 
we going to solve it? 
Would Close Territory 

“In handling sales forces, I 
would not hesitate to put a circle 
around the city and close the ter- 
ritory. In Oldsmobile, it is that 
way today, and in Buick, and in 
volumes such as those cars sell, 
you can handle complaints on use 
car business, as I told you we are. 
I wouldn’t hesitate to close the 
territory, and have closed the 
territory when 1 have had an op- 
portunity in the smaller volume 
lines, but when you come to a 
line like Chevrolet, the closing of 
territory does not meet with the 
approbation of the average Chev- 
rolet dealers. As a material thing, 
the injustice coming from a lack 
of ability of the proper men, 
brings on a new breed of troubles, 
and I am not so sure but what 
the closing of the territory might 
in itself bring difficulties too. 

Would Deduct 

“At the moment in the case 
of Chevrolet in your multiple- 
dealer cities, we are deducting 
the prospective amount of cross- 
selling that may exist in that 
city. In other words, in Dallas, 
10 per cent of the business may 
be in cross-selling. We deduct 
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from the potential of Dallas four 
hundred sales on four thousand. 

“That attempts to modify the 
difficulty by throwing a bigger 
band around the city, and com- 
prehending a large number of 
dealers, you can get more justice 
in it, but after you have done all 
that, you may have this problem 
still in front of you; you have 
got the associate dealer thing. 
Does that associate problem 
really matter? 

“I can’t tell, because that is 
one of the things that has got 
to be worked out, but there is too 
much cross-selling in this busi- 
ness for it to be as sound as it 
ought to be. You are never go- 
ing to get in an unprotected ter- 
ritory the development of busi- 
ness, and you are not going to 
get in an unprotected territory 
the prospects that you are going 
to get in protected areas, and you 
will need to bring every influence 
that you can to keep the selling 
efficiency among your salesmen 
as high as you can do it, because 
it is plain to see that it is the type 
of business that takes a consider- 
able amount of cultivation of 
prospects, 

“I know what I am talking 
about on that. Where, within the 
city limits of the city, we had to 
protect every man’s territory, 
now the multiple-dealer system 
gives the benefit of cross-selling 
within the area on account of 
friendship, but along with it 
comes a piece of inefficiency, be- 

Liquidations 

cause the people are not tempted 
to cultivate their prospects like 
they would if in protected areas. 
But however we may arrive at 
it, I am for cutting out some of 
the cross-selling that exists to- 
day. 

“Now, we have the question of 
liquidation of excessive stocks at 
time of clean-up. If we wanted 
to open a merchandising business, 
I would say that the merchant 
himself would have to take the 
expense of liquidation, but in a 
business, where it is necessary 
for manufacturing reasons to 
make a final commitment three 
months ahead of time, when the 
final clean-up takes place, even 
though we have the most scien- 
tific business, and each year make 
a conscientious effort to better it, 
you are going to make mistakes 
when you are guessing that far 
ahead. If you can’t judge your 
market accurately, you cannot 
guess correctly that far ahead. 

“Consequently, it would seem 
to me that if in the result of a 
poor guess we land with a quan- 
tity of models to be liquidated, 
that is far in excess, unreason- 
ably in excess, of what the 
dealer can liquidate, it seems to 
me that some method must be 
gotten up, where the whole cost 
of liquidation can’t be assumed 
by the dealers. 


Part Each Year 

“Now, in the handling of such 
a system, care has to be taken 
that it isn’t abused, beciuse if 
such a plan exists, it will mean 
that production will not be run 
up in order to attempt to sell a 
few more cars and defeat the 
purpose of the plan. It is our 
opinion that you shouldn’t mort- 
gage next year by an over liqui- 
dation in this year’s market. You 
had better wait a little longer and 
take part this year, and part next 
year, and the chances are that 
we will do more business. 

“So you can imagine the diffi- 
culty of sitting on one like that; 
not in a dealers’ council, because 
that is quite an easy subject to 
sit on, but when we get together 
with ourselves and have to face 
the cost that such a project im- 
poses on somebody. 

“And finally I come to the con- 
tract. I suppose the most dis- 
cussed thing in the contract is the 
cancellation clause, and welcome 
a modification of it. It is our in- 
tention—and we have invited the 
dealers to submit their suggest- 
ions—of tackling it among our- 
selves, after we get the opinions 


(Continued on Page 28, Col. 1) 
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Automotive Shares Rise to New Highs for 1935 
















Last Minute Wall Street Wire 


shares and sold 1,800 shares of 
Mack Trucks, Inc., reducing its 
holdings of this stock from 3,700 
to 1,900 shares. In all, Lehman 
bought 13,200 shares additional of 


Tires and Parts 
Share Rise to 


Slowing Down 
of U.S. Business 





New High Levels 


By C. J. ALEXANDER 
New York, July 12. — 


the year and shares of the 


and rubber manufacturers regis- 
in several 
Parts and accessory is- 
sues, which set the pace by enter- 
ing new high ground last week, 
went on this week to establish 


tered the best gains 
months, 


still higher levels. 


The car and truck stocks were 
featured by Chrysler and General 
Motors, both of which established 
new high prices for 1935, while 
the parts and accessory groups 
led by Briggs and Borg- 
Warner, which have been mak- 


was 


ing new high marks during 
past week or so. Goodyear 


United States Rubber were the 
features in the tire and rubber 
group, Goodyear selling around 20 
for the first time in months. 


Stocks Appreciates 


The market value of 10 car and 
truck company common stocks 
appreciated $97,387,000 in the week 
ended July 10, while 10 parts and 


accessory company issues 


vanced $12,511,000. Market valu- 
and 
rubber stocks increased $5,791,000 
during the week. This was a total 
appreciation in 24 automotive is- 
In addition, 
millions of dollars were added to 
the value of listed stocks not in- 


ation of four leading tire 


sues of $115,689,000. 


cluded in these lists. 


Automotive Daily News stock 
price averages for the week ended 
July 10, compared as follows with 


Listed 
stocks of automobile companies 
this week rose to new highs for 












































shares. 
Sparta Dividend 

Sparta Foundry Co. declared a 
special dividend of 50 cents a 
share during the past week, pay- 
able Aug. 1 to stockholders of 
record on July 15. 

It 1s being estimated that the 
administration’s new tax bill, if 
passed, would cost General Mo- 
tors about $4,000,000 annually, on 
the basis of 1934 earnings. The 
cost to Chrysler would be about 
$350,000 and to Goodyear, about 
$155,000. 

National Automotive Fibres Co. 
has called for redemption on 
Sept. 2, 1935, all its outstanding 
preferred stock at $105 a share 
plus accrued dividends. The pre- 
ferred is convertible into class A 
common stock on the basis of six 
shares of common for each share 
of preferred until Aug. 27, 1935. 

Reynolds Spring Co. has filed 
with the Securities and Exchange 
Commission a petition seeking to 
issue 53,000 shares of $1 par com- 
mon stock. This is not a new 
issue, however, the purpose being 
to make it possible for these 
shares to be sold under provisions 
of the Securities Act by persons 
in the position of issuers, 

E. G. Budd Files 

E. G. Budd Mfg. Co. has filed an 
application to list on the New 
York Stock Exchange 663,275 ad- 
ditional shares of no par common 
stock. This company also has filed 
with the SEC a petition to issue 
$1,493,000 of 6 per cent bonds, due 
Feb. 1, 1938, in connection with 
a refunding operation. 


tire 


the 
and 


ad- 


automotive issues and sold 8,300 








crossing thirty-six. 





Shaw-Walker Preferred 
Pays 344% Dividend} Muskegon, Mich, July 12—Diree- 


Muskegon, Mich., July 
Holders of preferred stock of the 
Shaw-Walker Co. on July 6 re- 
ceived a 3% per cent semi-annual 


dividend from the earnings of the | 


past fiscal year. Checks aggre- 
gating about $35,000 have been 
distributed on $1,000,000 worth of 
preferred stock outstanding. 

The current payment is the 
first since January, 1932, and re- 
flects the satisfactory operation 
of the company for the first time 
in three years. In a letter from | 
L. C. Walker, president, it is re-| 
ported that the future course in 
picking up back dividends on pre- 
ferred stock necessarily will de- 
pend upon business profits, and 
accumulations of sufficient sur- 
plus to assure reasonable continu- | 
ity of current dividends and 
backing of protection against fu- | 
ture vicissitudes of business. 


Toledo Business Gains 


Toledo, O., July 12.—Improvement 
in business conditions here is shown 


From C, J, ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, July 12 (3:26 P. M.).—General Motors maintained 
its renewed leadership of the motor stocks today and ex- 
ceeded its previous high for the year by more than a point, 
Chrysler also was higher and other 
automotive issues joined in the procession. 
are expectionally strong for this season of the year. 


12.—| tors of the Muskegon Motor Spec- 


| 








Shown by Survey 














Detroit, July 12.—Sections of 
the United States in which bus- 
iness activity in June showed 
improvement over that of May 
were relatively few, according to 
the monthly survey of business 
conditions conducted by the Re- 
search Department of Brooke, 
Smith & French, Inc., Detroit and 
New York, national advertising 
agency. A total of 16 areas regis- 
tered gains of 3 per cent of more, 
while, all told, 37 areas improved 
their May rating to a greater or 
less extent. 

“Generally speaking, however, 
there was a slackening of acti- 
vity,” said the national adverti- 
sing agency’s report. “This was 








Motor shares 










Declare Dividend 


ialties Co., local subsidiary of Hou- 
daille-Hershey Corp. have declared a 
dividend of 25 cents on class A 
preferred stock payable July 10 to 


Where Business Stands Nationally 
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those of the preceding week and Class A shares of the Wilcox-| by several of the most significant | Pos—='---f--++4++44 +H NAB t =< 
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Mortgage loans in June dropped to 
$809,865 in Lucas county from $1,- 





stock on record July 5. The new] most marked in the East, but 





Changes Stock 

Bay City, Mich., July 12.—Indus- 
trial Brownhoist Corp., has changed 
its capital stock from $1,000,000 
preferred and 150,000 shares no par 
“ee to 731,883 shares no par 
value, 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, JULY 12, 1935 


(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 


119,844 in May of this year, and 
$1,365,484 in June of 1934. Deposits 
in Toledo’s five banks show an in- 
erease of $6,500,000 since last De- 
cember, bringing the total ne five | 


most of the major industrial areas 
declined somewhat. The result 
was a drop of 2 per cent in the 
national index, which now stands 
at 33 per cent below normal.” 

Of the 147 areas that repre- 
sent the entire business map, 91 
declined from May levels, 19 re- 
mained unchanged, and 37 im- 
proved, the report set forth. 

The greatest June gains with 
indexes improving 3 per cent or 
more over May, were registered 
in the following areas: 

Albuquerque, Billings, Casper, 
El Paso, Fort Worth, Greenville, 
Macon, Memphis, Minot, Nash- 
ville, Oakland, Oklahoma City, San 


dividend is one half of the regular 
rate on the class A stock accrued 
during the quarter ended Dec. 1, 
1932. Last May 4 the company paid 
50 cents per share on back dividends 
due prior to the last quarter of 1932. 





24 motors compares with the pre- 
vious high of 23.88, established 
in the first week of the year, while 
the new high of 25.66 for the 
passenger car and truck shares 
compares with the previous high 
of 24.43, also set in the first week 
of 1935. The price averages for 
the parts and accessory group for 
the past two weeks represent the 
two high marks for the year, 
comparing with the previous high 
of 23.59, made in the first week 
of January. 
Reaches New High 

Clark Equipment Co., among 

the less active automotive stocks, 
















to $84,485,090, of which the five 
have on hand now $70,000,000. 
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Aikman. It increased its holdings 
value aggregating $6 millions. 
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To Secure Early Solution 
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Grant Cites Progress in Factory-Dealer Relations 
Urges Study ot Problem 


(Continued from Page 21) 


of these men with whom we 
work, 

“It seems to me that as far as 
the General Motors Corporation 
is concerned—and I am inclined 
to believe that the same kind of 
thoughts are running through 
the minds of others, although not 
expressed—that the _ significance 
of this council meeting and this 
set-up of our Executive Distribu- 
tive Group; the fact that I am 
willing to expose to you here the 
problems in front of us, and the 
fact that we are consuming 
three-tenths of our time, is a 
hopeful thing for the distributive 
ends of the business. We are 
handling today not new problems, 
but problems that have been par- 
tially handled and never deliber- 
ately and fully handled, and 
handled without a basis of prin- 
ciple and in such a manner that 
if one sales manager lapsed, an- 
other could come in and adopt a 
different set of principles. 


Wants Solution Permanent 


“Now we are attempting to get 
it on a basis of the highest re- 
sponsibility, and on the most 
permanent and the most equi- 
table basis that is possible. I 
think that is a significant step 
in the right direction, and when 
we say that we have already 
taken the action in regard to the 
placement of dealers, it seems to 
me that we really are beginning 
to make some progress, both with 
dealers and factories, and inside 
the factories, with various men 
holding various ideas. 

“Now what we are to do is to 
have all parties concerned know 
the subject well enough and get 
the terms well enough defined so 
that a really united opinion can 
come out of it all, with principles 
set so that our dealers will thor- 
oughly understand the grounds of 
the rules and the principles under 
which we are working. 

“Of course every last thing the 
dealers ask for cannot be given 
by the manufacturer, but a good 
many things can be settled, even 
though it takes two or three or 
four years to finally settle some 
of the more difficult ones, but if 
we are doing something all of the 
time in the proper direction, then 
I feel that it will finally spell a 
greater stabilization in the dis- 
tributive end of the business, and 
that is what we need in this stage 
of the game in the automobile 
business. 

“T want to tell you that I will 


Obtain Funds 


Sparta, Mich., July 12.—To ob- 
tain necessary working funds for 
the production of an all-steel trailer, 
directors of the Sparta Coach & 
Body Co. have negotiated a loan of 
$20,000 from T. E. McFall, chair- 
man of the board. McFall took a 
mortgage on the plant and equip- 
ment and agreed to manage the 
company without compensation. 

McFall originated and designed the 
new trailer, active production on 
which will begin about Aug. 1. 
Stockholders of the company have 
been notified of the re-organization 
plan and have been asked to exercise 
25 per cent of their option rights 
regarding class B shares. 


Where a STOP 
Invites a STAY 


Comfortable rooms. Memor- 
able meals. Smart service. 
Convenient location. Rates: 
Single . . . $1.50 to $3.00 
Double. . . $2.50 to $5.00 
Suites . . . $5.00 and up 


HOTEL LENOX 
140 North St. Buffalo, N. Y. 


Clarence A. Miner, President 


do everything that I can in an 
endeavor to carry out a principle 
that I have always had in the 
distribution of goods, and I want 
a lot of business, but I want it 
at a profit to the dealers, and I 
can get more business out of a 
profitable organization than I 
can out of an unprofitable organi- 
zation, because there still is some- 


thing in friendship, there is still | 


something in_ sentimentality 
coupled with a heard-headedness 
that all of us have to have. So 
I hope that when I meet you 
again, that much progress can be 


acknowledged out of this effort | 
that I have explained to you| 


today.” 


o—— 
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| New York Ford Dealer 


Expects Good July Sales 

New York, July 12.— Kroger- 
Jonas, Inc., New York Ford deal- 
ers, report 142 new Ford passen- 
| ger cars and trucks sold during 
| June. Harold Jonas, the firm’s 
general manager, points out that 
| April and May are now definitely 
on the record as their peak 
| months for 1935. 
| “In my previous experience 
| with retail car sales here in New 
| York,” says Jonas, “sales have 
gradually worked up to the year’s 
| high toward the end of the first 
six months and then tapered off. 
But this year has been excep-| 
tional in the way our sales got! 
| Started quickly at the beginning | 
and speeded to their high point | 
in April, with sales of 205 Ford | 
cars and trucks, and held that | 
level throughout May, when 204} 
units were sold. | 
“During the first five months | 





we sold almost as many new 
units and twice as many used 
cars as in all of 1934. Our losses 
in used cars so far this year have 
not been so severe as last year, 
due to the greater volume of 
these six months.” 


ryve 
Tire Plant Leased 

Salem, Ohio., July 12.—Lease of 
the former Salem Rubber Co. plant 
to the Screw and Fastener Supply 
Co. of Cleveland has been announced 
by Grant Hill representing Lewis W. 
Hicks of Pittsburgh, owner of the 
building. 

The lease effective Aug. 1, is for 
a period of three and a haif years, 
with an option to purchase. 

The Cleveland firm which operates 
under a trade name of Automotive 
Products Co., manufactures. trim- 
ming supplies and replacement parts. 
It has a large plant in Cleveland and 
leased the Salem plant to expand 
its operations, using the latter as 
an auxiliary to its Cleveland plant, 
it was said. 


=—=“§§0 Dealers Who 
are Interested in = 


AUTOMOTIVE DAILY NEWS is anxious to register the names of 


automobile dealers and others who are especially interested in 


the possibilities offered by this new plan. 


We 


are also anxious 


to secure pictures of new stations as they are opened and the 


experiences of those who already have them in operation. 


Our 


editors would appreciate greatly your answers to the following 
questions and a prompt return, for which courtesy we will mail 
you promptly a copy of our most recent Bulletin and from time 


to time other literature along this line. 


To the Editors of AUTOMOTIVE DAILY NEWS, Detroit: 


I am interested in the new Neighborhood Sales-Service Plan and happy to co-operate 


with you by answering the following questions: 


(1) 
(2) 


service at all salesrooms? 


(3) 
(4) 


easy access to 


(5) 


(6) 


If you are now operating a Neighborhood Sales-Service or “Quickie” station will you 


Are you located in a Downtown or Neighborhood location? 


? 


Do you service all makes of cars? 


passing cars? 


gallons. 


Do you sell and service Tires? 


? 


Do you operate more than one salesroom? .... If so, do you render quick 


Are your gas and oil pumps located outside your Sales ar Service building, affording 


Approximately how much gas do you pump per month? 


Batteries?.... 


send us a photograph for publication in ADN?.... 


(Signed ) 


Dealer in 


Tide Water Builds 


New York, July 
increased business activity in New 
England, Tide Water Oil Co.,, 
through John D. Collins, sales man- 
ager, has announced approval of 
permits by the city council of 
Bangor, Me., for the immediate 
construction in that city of a new 
storage terminal on the Penobscot 
river of more than 3,000,000 gallons 
capacity. 

“This installation will augment 
the 20,000,000 gallons tank storage 
facilities recently completed at the 
Revere water terminal in Boston 
Harbor,” said Collins. “We intend 
to install at Bangor two tanks of 
875,000 gallons each, and_ three 
tanks each with a capacity of 395,- 
000 gallons to more efficiently and 
economically provide upper New 
England with Tide Water products. 
Provision has also been made for 
the future erection of two addi- 
tional tanks.” 


12. — Indicating 


NEIGHBORHOOD 
SALES AND 
SERVICE PLAN 


nore dollars 
for dealers! 


gallons. Oil? 


(KINDLY TEAR OUT AND MAIL, OR ANSWER THESE QUESTIONS BY NUMBER IN A LETTER) 
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will advance your new cars 
in public esteem 


OUR 1936 motor cars, so painstakingly engineered, 
so smartly styled, certainly will deserve—and need— 


PITTI. the finest stopping equipment you can give them. They 
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will need every sales advantage to win volume business 


: ee a 
eee pT a in the fighting market they're entering. There'll be many 
, EER ‘ 


excellently built, handsome automobiles, closely priced 


and aggressively merchandised. 


Higher speeds, swifter pick-up, heavier traffic, have 
raised braking requirements well beyond the capabilities 
of brakes of older design. But Bendix Brakes of all types 
have more than kept pace. By every criterion Bendix 
Brakes are the most efficient brakes obtainable today. 


No matter what type of brakes you decide upon, Bendix 
is in position to supply your needs better than any source 
of which we have knowledge. The public knows, and 
respects, and relies upon Bendix Brakes—and that solid 


good will is a sales asset of great value to any motor car. 


Bendix unsurpassed plant facilities are an assurance of 


delivery-per-schedule on any production basis you can name. 


BENDIX PRODUCTS CORPORATION 


401 Bendix Drive, South Bend, Indiana 





(Subsidiary of Bendix Aviation Corporation) 





